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ESTIMATE LOSS AT 
MILLION DOLLARS 


Companies Without Definite Advices 
Regarding Tornado’s 
Damage. 

NO ONE OFFICE HARD HIT. 
Loss in South Comparatively Light— 
Form of Tornado Policy and 
Schedule of Rates. 


As practically all telegraph and tele- 
phone wires throughout the Middle 





West were blown down in the great 
storm that swept the territory on Sun- 
day night, and the mail service is still | 
badly demoralized, the insurance com- 
panies are without direct advices ag to | 
the extent of the damage wrought, and | 
can only figure their losses from the| 
newspaper descriptions. : | 

Roughly speaking, the losses under 
tornado policies, it is estimated will be 
something under rather than over a 
million dollars, the buildings seriously | 
damaged being, for the most part, 
located in the poorer sections of 
Omaha, Neb., and Terra Haute, Ind.— 
centers where the storm raged with 
particular severity—and but littl  in- 
surance Was carried. As the tornado 
policy indemnifies for wind damage 
only and does not assume loss by fire, 
it is feared considerable difficulty will 
be experienced in adjusting claims 
where buildings were first blown down 
and subsequently burned. 

In the West, tornado insurance is as- 
sumed either separately or in con- 
junction with the fire risk, and, under 
the latter form of policy, settlement of 
losses, of course, will be easy; the 
difficulty being in handling the straight 
tornado contracts, where fire ensued. 
Southern Losses Comparatively Light. 

Claims for damages caused by the 
storm that swept northward from the 
Gulf of Mexico a week ago, are coming 
in, mainly from Georgia and Alabama, 
where the destruction was most severe. 
In no case is the loss very heavy, the 
claims ranging from $10 to $500 each, 
as a rule, with occasionally one for a 
larger sum. 

Standard Tornado Policy. 

The standard form of tornado policy 
adopted when the Southern Tornado 
Insurance Association was formed a 
couple of years ago, contains the follow- 
ing provisions: 

In the event of loss this Company 
shall not be liable under this policy 
beyond tbe sum or sums hereby in- 
sured, nor the cash value of the prop- 
erty at the time of the loss, nor (ex- 
cept as otherwise provided herein) the 
ownership interest of the assured 
therein. Said loss to be ascertained 
as hereinafter provided, and in no case 
to exceed what it would then cost to 
repair or replace the property damagea 
or destroyed with material of like kind 
and quality, with proper deduction for 
depreciation however caused. Any loss 
for which this Company shall be liable 

(Continued on page 13.) ~ 
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[SUCCEEDING THE JOURNAL OF INSURANCE EcONOMICS, ESTABLISHED IN 1899] 


Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 


Aanetn, COMME WE, THEG.. o0c0wc cess cevewscccvesce 
Liabilities (including capital) 

Reserve as a Conflagration surplus 

Net Surplus over all liabilities and reserves...............++- 


SURPLUS AS REGARDS POLICYHOL DERS, $19,151,755. 


$33,406,434 
19,054,679 
1.800,000 
14,351,759 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


States. 1,833 Fire Insurance Companies have failed or retired 








An Eastern Company desires to con- 
tract with three men who have had 
experience in handling territory and 
producing business. Salary positions to 
the right men. Territory—lIllinois, 
Ohio and Indiana. Full Information 
in first letter. Address, Organizer, 


Care THe EasTeRN UNDERWRITER, 


105 William Street, New York City. 











$3.00 a Year; Ldc. 


COMPLETE TEXT OF 
MUTUALIZATION BILL 


New Jersey Legislature Passes Unani- 
mously Act for Placing Companies 
in Hands of Policyholders 


per Co} y 


PRUDENTIAL’S GENEROUS STAND. 


Details of How Complete Benefits Will 
Hereafter Go Only to Policyho'ders 
of the Company 


;} prepared on the initiative 


dential -for the express purpo 
that great compa 
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that they 
fit of the 
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lature without a 
ither chamber The 
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] first being giver 
ity to vote on the matter 
f the stock will be dete rr 
praisers named by the Chancellor 
the State and any who do not 
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their stock in the hands of 
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| herewith: 


wholly 


| 
| Text of Mutualization Bill. 

An Act to permit any stock life in- 
| surance corporation of this State to ac- 
quire the capital stock thereof for the 
benefit of its policyholders and to con- 
vert such stock life insurance corpora- 
tion into a mutual life insurance cor- 
| poration 
se it enacted by the Senate and Gen- 
eral Assembly of the State if New 
Jersey: 

1. It shall be lawful for 
insurance corporation in 
der any general or special law of this 
State to acquire the whole or any por- 
tion of the shares of the capital stock 
of the said corporation for the benefit 
of the policyholders thereof in the 
manner hereinafter provided. 

2 When the board of tor f 
any such corporation has determined 
that it would be conducive to the wel- 
fare of the corporation and in the in- 
terests of the policyholders thereof to 
change the corporation from a_ stock 
life insurance corporation to a mutual 
life insurance corporation, such cor- 
poration may present a petition to the 
Court of Chancery, duly verified by its 
president or other head officer, setting 
forth the action of the board and pray- 
ing relief. Upon the filing of such peti- 
tion said court shall have jurisdiction 
to act thereon and to make such de- 
termination, orders and decrees as are 
herein provided Such corporation may 
thereafter apply to the Chancellor to 
| appoint two or more disinterested per- 
|sons to appraise the value of the cap- 
|ital stock of the corporation. Upon 
|} said application being made the Chan- 
cellor shall fix a day for the hearing 
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thereof and shall direct such notice to 
be given to the Commissioner of Bank- 
ing and Insurance of this State and to 
the policyholders and stockholders of 
said corporation ¢s he shall deem prop- 
er. Upon proof being made of the giv- 
ing of such notice and upon hearing 
all parties in interest who may appear 
taereto, the Chancellos 
to make such ap- 


in response 
shall have authority 
pointment. 

‘ rhe appraisers so appointed shall 
take and file with the clerk of the 
Court of Chancery an oath faithfully 
and impartially to discharge the duties 
of their said They shall be 
authorized to compel the attendance of 
Witnesses and the production of books 
and papers by subpenas issuing out of 
the Court of Chancery for that purpose 
and to administer oaths to witnesses. 
Said appraisers shall, after giv- 

to all parties in inter- 
Chancellor may direct, pro- 
ceed to examine into the matters so 
1 and shall, within the 
time fixed by said order, report to the 
‘ellor their findings as to the 
such stock, together with the 
which such findings are 


office. 


ing such notices 


Value of 
basis upo1 
mace 
Parties In interest to Have Hearing. 
5. Upon the filing of said report the 
Chancellor shall fix a day for hearing 
any party in interest in connection 


therewith and shall direct such notice 
of the hearing to be given as to him 
shall em proper. Upon said hearing 
the Chancellor may confirm, modify or 
Gisapprove the findings -of said ap- 


praisers If the Chancellor shall con- 
firm or modify the said findings, he 
shall enter an erder reciting such con- 
firmation or modification and fixing the 
said capital stock and the 
at which the same may 
by the said corporation. 


value of the 
price per sh 
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In case the Chancellor shall disapprove 
t] findings of said appraisement he 
shall either refer the matter back to 
the said appraisers for further investi- 
gat ‘ appoint other appraisers as 
! hall deem best such case the 
further procedur the same as 
i ’ of the original appointment. 
f of tl Court of Chan- 
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( mailed to the president of 
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‘ Not of ich meeting shall be 
rccordynee with the provisions 

to special meet- 

rs, and shall set 

‘eof together 

‘ ck fixed by 

7 i it s be lawful 

I ) h 1id corpor- 

vote of all the out- 

corporation to 

ircha by th orpora- 


tion of such snares of the capital stock 


THE EASTERN 


thereof as mav be offered for sale at 
the price fixed by said order, and to fix 
the terms and conditions of said pur-! 
chase; provided, that such purchase) 
can be made ovt of the surplus of such 
corporation and without impairment of 
the rights of the stockholders who elect; 
to retain their stock. In case the stock-| 
holders vote in favor of the purchase} 
of said stock at the price fixed by the | 
Chancellor, it shall be the duty of the} 
president of the said corporation to| 
forthwith call a meeting of the policy-| 
holders to consider the subject of such} 
purchase. Such notice shall be given| 
of said meeting as was directed by the 
Chancellor to be given to the policy- 
holders upon the application for the ap- 
pointment of appraisers. At such meet-| 
ing every policyholder of the corpor-| 
ation who is oi the age of twenty-one 
years or upward, and whose policy has 
been in force for at least one year, 
shall be entitled to cast one vote either 
in person or by proxy. In case a ma- 
jority of the policyholders voting at} 
said meeting shall be in favor of pur- 
chasing the stock of the corporation 
upon the terms and conditions fixed by 
the stockholde:s, the directors shall re- 
port the action of both the stockhold- 
ers’ and policyholders’ meetings to the 
Chancellor, who shall, upon such notice 
to the parties in interest as he shall di- 
rect, confirm the same in case he shall 
find that the provisions of this act have} 
been in all respects complied with and 
that such purcnase can be made out of 
the surplus of the corporation and with- 
out impairment of the rights of stock- 
holders who elect to retain their stock. 
From such order of confirmation an ap- 
peal may be taken by any stockholder 
or policyholder to the Court of Errors 
and Appeals within thirty days after 
the making of said order. On such ap- 
peal the order of the Chancellor fixing 
the value of such stock may also be re- 





viewed. 

8. Upon the confirmation of the said 
action of the stockholders and policy- 
holders the Chancellor shall appoint a 
trustee or trustees for the policyholders 
of such corporation. The trustee or 
trustees so appointed shall before enter- 
ing upon the performance of any of the 
duties of said office qualify by filing 
vith the Clerk of the Court of Chancery 
a statement duly verified accepting said 
appointment, and declaring that as 
trustee or trustees for the policyhold- 
ers of said corporation he or they will 
hold all stock of said corporation as 
may thereafter be transferred to him 
trusts herein set 
effectuate the pur- 


upon the 
order to 


or them 
forth in 
poses o thi act. 

Surplus to be Used for Purchase. 

9% Upon th qualification of said 
appointed the 
president of said corporation shall give 
vritten notic to 
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Great Southern Life Insurance Co., Houston, Texas 










J. S. RICE, President J. T. SCOTT, Treasurer 


OUR RECORD 


Commenced Business Nov. 1, 19C€9 


Insurance 
: in Force 
Gross Assets (PVaid-for 


Dec. 31, 1909 


$655,004.93 $992,000 
Dec. 31,1910 1,057,016.02 5,352,260 
Dec. 31,1911 1,128,912.85 10,057,028 
Dec. 31,1912 1,306,689.41 14,859,856 


For Agency Contracts address 


O. S. CARLTON, Vice-President 
HOUSTON, TEXAS 


at Melia 











The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 








State Mutual Life Assurance Co. 


—— 
WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 
BURTON H. WRIGHT, President 
.«.« PROGRESSIVELY SUCCESSFUL... 
January 1, 1913 


Assets - - : = 
Liabilities - . - * 


$40,824 ,834.55 
37,768,198.59 


$3,056,635.96 


$22,831,849.00 
$160,951,604 00 


Surplus Mass. Standard - ° 
Insurance Issued, 1912 ° ° « 
Insurance In Force - . ° 
The year 19i2 was the most successful in the 
That means successful ayents 


history of the State Mutual 


Only the highest grade men considered 


EDGAR C. FOWLER, Superintendent of Agencies 











A COMPANY 


STRONG POINTS ¢/ The Germania Life Insurance Company 


Assets: $46,786,131.91 


Liabilities : $40,259,380.22 


Surplus and Dividend Funds: $6,526,751.69 
Insurance in Force on the Paid-for Basis: over $132,000,000. 


is unexcelled. 








DIVIDENDS 
POLICIES 


available under 
direct contracts. 


whose conservative management in the interest of its policyholders 


increasing yearly for the past eighteen years. 
containing all up-to-date features including “Disability Clause.” 


The Company That Live Men Will Select 


Attractive Territory 


ADDRESS: Home Office, 
50 Union Square, New York 
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WADE B GOOD HIS TRUSTEESHIP 


J. G HOYT’S WORK A SUCCESS. 





Stockholders of Cincinnati Life Receive 
Missouri State Stock—Company Ad- 
vanced 25 years. 


Announcement that the Cincinnati 
Life will be liquidated, the holders of 
ius stock receiving for each share held 
a share of stock in the Missouri State 
Life, and that the Cincinnati office will 
be continued as a general agency of 
the latter company, with one, and possi- 
bly two general agents in charge, calls 
attention to the work performed by 
John G. Hoyt in the formation of the 
Cincinnati Life as contrasted with 


many other promotions. In most in- 
stances the promoter makes a big 
“rake-off” through promises of im- 


possible future profits, pulls stakes and 
goes off to some other section to dupli- 
cate the performance. The man in 
charge of the underwriting policy, and 
hence, responsible to the stockholders, 
must face the storm which inevitably 
comes when promised results fail to 
materialize. 

Mr. Hoyt has given his stockholders 
something for their money. The par 
value of the stock of the Missouri State 
Life is $100—the same as that of the 
Cincinnati Life. The company has ap- 
proximately $8,000,000 assets; $70,000,- 
000 insurance in force; over $1,500,000 
assets in excess of legal policy obliga- 
tions and an agency force producing 
paid business at the rate of $30,000,000. 
That is ordinarily an accomplishment 
of twenty five years progressive, suc- 
cessful business management, but, as 
a matter of fact, it is the result of a 
few years—less than four—of master- 
ful work on the part of Mr. Hoyt and 
his associates. 

Transforms Hartford Life. 

Having raised sufficient funds to pur- 
chase control of the well-established 
company, Mr, Hoyt made a deal where- 
by the Cincinnati Life acquired the 
Hartford Life. His shrewd business 
judgment prompted him to the policy 
of perfecting the latter organization be- 
fore bringing about a merger or change 


which he knew to be inevitable. Work 
in the investment department, which 
received his personal attention, trans- 


character and productive- 
while the agency 


formed the 
ness of the assets, 
force under his guiding hand was 
changed from an indifferent, apologetic 
paying for some $4,000,000 per 
vear, to the aggressive, enthusiastic 
staff which, during 1912, paid for 
some $14,500,000 of business. 


corps, 


Purchases Missouri State. 

In the meantime sufficient funds had 
been derived from the sale of stock to 
purchase all the stock of the Missouri 
State Life, and in this purchase Mr. 
Hoyt found for an associate a man of 
large calibre—KE. P. Melson—who was 
able to share with him the burden of, 
first building up a strong productive 
agency force, and second, investing the 


funds of the company in a safe and 


profitable manner. 
Face a Dilemma. 

Here ig where Mr. Hoyt was con- 
fronted with a dilemma. To remove 
the Hartford Life to St, Louis seemed 
an impossibility. Few believed that 
such a move would for one moment 
meet the approval of the Connecticut 
Insurance Department, and yet Mr. 
Hoyt was firmly convinced that the 
greatest possible future would come 
from a company domiciled in the Mid- 
dle West and the gateway to the South 
and the land of opportunity. How 
could he convince the Connecticut com- 
missioner so that the necessary ap- 
proval might be obtained? By meriting 
confidence, and, let it be said, that the 
Hoyt administration of the affairs of 
the Hartford Life was such as to not 
only win for him the confidence of the 
State Insurance Commissioner, but also 
that of the life insurance fraternity of 
the great insurance center of Hartford. 
When approval to transfer the legal 
reserve business of the Hartford Life 
to St. Louis was requested, it was 
unanimously granted, the commission- 
ers of Massachusetts and Connecticut 
joining with Illinois and Missouri in 
issuing the necessary document. 

John G, Hoyt has shown himself to 
be a leader in company management 
and few, if any, of the stockholders 
will regret that they entrusted their 
funds to his care. 





ROANOKE ASSOCIATION LAUNCHED 


Neil D. Sills Enthuses Life Men With 
Talk on New Ethics—Brooks 
Marmon Made President. 


A very successful banquet and a most 
enthusiastic gathering of life insurance 
men of Roanoke, Va., marked the 
launching of the Life Underwriters 
Association in that city last week. 
President. Neil D. Sills of the National 
Association was the guest of honor and 
delivered a stirring address on the new 
ethics of the business. 

“The organization of underwriters,” 
said Mr. Sills, “is based on the cause 
of raising the insurance business 
to a profession. It is up to you men 
to conduct yourselves as professional 
men, however, if this result is to be 
obtained. The day of combative com- 
petition is fast coming to an end and 
the men who persist in that system are 
rapidly dwindling in numbers and their 
business is slipping from them.” 

The banquet was the formal launch- 
ing of the Roanoke Life Underwriters 
Association. The organization was 
perfected with the election of the fol- 
lowing officers: Brooks Marmon, presi- 
dent; Herbert F. Huske, vice-presi- 
dent; William K. Davis, second vice- 
president; T. D. Hobart, Jr., secre- 
tary; and J. W. J. Goff, treasurer. The 
local body of insurance men became 
allied with the national organization of 
which Mr. Sills is the head. 

The banquet was presided over by the 
president of the local association, Mr. 
Marmon. 


PITTSBURGH LIFE'S BIG DEAL 


SELLS THE ST. JAN JAMES BUILDING. 


Takes Reducing Mortgage for $3,000,000 
—Gratifying Results From 
Home State. 


One of the largest real estate trans- 
actions consummated in New York dur- 
ing the past year was that by which 
the St. James Building, owned by the 
Pittsburgh Life & Trust Company, of 
Pittsburgh and located on the corner of 
Broadway and 26th Street, passed to a 
newly organized corporation headeu py 
Julius Wolff. The company also ac- 
quired in connection with the sale the 
small structure adjoining No. 1129 
Broadway; likewise owned by the Pitts- 
burgh Life & Trust, this building be- 
ing a protection of the light for the 
offices on one side of the St. James 
suilding. 

Price and Interest Rate. 

The price paid for the buildings is 
variously reported at from $3,100,000 to 
$3,500,000. Concurrent with the sale the 
Pittsburgh Life & Trust took a mort- 
gage on the purchase price for $3,00U0,- 
000, this mortgage to run for a period of 
2! vears. The interest rate for the first 
year and a half will be two per cent., 
for the next similar period 2% per 
cent., for the next year 2% per cent., 
for the next five years 3 per cent., for 
the succeeding five years 3% per cent. 
and for the remaining seven years 3% 
per cent. 

On June first, 1914 a payment of $25,- 
000 will be due on the principle and a 
similar amount is payable on August 
10th, 1914. Semi-annually thereafter 
until February 1954, a payment of $25,- 
000 will be due and payable so that at 
the expiration of the 21 years referred 
to the mortgage will have been reduced 
tu $1,025,000. 

Inherited Through Reinsurance Deal. 

The Pittsburgh Life & Trust Com- 
pany acquired the properties mentioned 
herewith in connection with the deal 
whereby it assumed the outstanding 
business and assets of the Security 
Trust & Life of Philadelphia, the latter 
company, however, owning, and using a 
portion of the St. James Building 
for home office purposes. The net 
income at the time of the acquisition 
by the Pittsburgh Life was very low 
and the removal of the home offices of 
the Security Trust further depleted the 
income. The problem confronting the 
company was difficult of solution and 
President William C. Baldwin had given 
considerable attention thereto. In con- 
summating the deal the responsibility 
of managing a property of such magni- 
tude so far from home will be removed, 
and in addition thereto the company 
will meet the requirements of the New 
York law requiring life insurance com- 
panies to dispose of real estate hold- 
ings not used for home office purposes, 
although the New York Insurance De- 


3 


partment has este no pressure to 
bear in this latter particular. 
Well Received at Home. 

The Pittsburgh Life & Trust is en- 
joying the most successful year in its 
history. Particularly gratifying to the 
management are the returns from new 
business in the Keystone State. To re- 
ceive signal honor at home should be 
the aim of every corporation, and the 
Pennsylvania results for the P. L. & T. 
show that the organization is held in 
high esteem by those who know it best. 





ADOPT EMPLOYES BENEFIT PLANS 


Hudson & Manhattan Co. and Amer- 
ican Museum Have Systems Pre- 
pared by Actuary Wolfe. 

Employes’ benefit plans have been 
prepared by Actuary S. H. Wolfe for 
the Hudson & Manhattan Co. and the 
American Museum of Natural History. 
The Hudson & Manhattan Railroad 
Company put into operation on March 
1 an elaborate plan whereby the em- 
ployes are provided with insurance pro 
tecting them against loss of wages from 
illness; disability due to accidental 
causes received outside of the hours of 
employment are also covered, it being 
the intention of the railroad company 
to make this protection cover all disa- 
bilities for which no legal liability upon 
the part of the company can exist. 
Part of the premium for this insurance 
is paid by the employe and part by the 
company. 

The American Museum of Natural 
History—one of the largest institutions 
of its kind in the world—has just in- 
augurated a pension plan embodying 
novel features combined with gratui- 
ties to those employes who die before 
a pension has been received by them or 
whose death occurs during the term of 
the pension, but before ten annual pay- 
ments have been received 

It will be recalled that about a year 
azo Mr. Wolfe was retained to investi- 
gate the Teachers’ Retirement Fund of 
New York city, and although over 
$1,000,000 was then in the fund, he 
characterized it as a “huge municipal 
swindle.” In connection with this, it 
is interesting to note that a few days 
ago Comptroller Prendergast notified 
the Board of Education that the with- 
drawals from the retirement fund were 
beginning to exceed the contributions 
and some teps must be taken to 
remedy matters 


GOES WITH TOLEDO LIFE 
Ralph K. Hubbard Formerly With 
Provident Savings Appointed 
Manager at Home Office. 

Ralph K. Hubbard who held official 
positions for many years with the 
Provident Savings Life, has been ap- 
pointed manager of the Toledo Life 
Mr. Hubbard is well known in the life 
insurance business and has a host of 
friends among life underwriters in the 

Fast. 





Established 1899 


AMERICAN CENTRAL LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 
H. M. WOOLLEN, President 
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Details of How Complete Benefits Will 
Hereafter go Only to Policy- 
holders of Company. 


(Continued from page 2.) 
thereof by mailing the 


the said corporation will purchase un-} 


der the terms and conditions fixed by} 


said stockholders’ meeting, the capital | 


stock of said corporation or so much) 
thereof as may be offered to it, and will| 


pay therefore the price fixed by said} 
order. Such purchase shall be made 
only out of the surplus hereinbefore | 
mentioned. | 

10. All stock so purchased shall be} 
immediately transferred on the books| 
of the said corporation to the policy-| 
holders’ trustee or trustees, who shall,! 
until the entire stock of said corpora- 
ation shall have been so transferred, 
hold the legal title thereto upon the 
following trusts: 

(1.) To receive all dividends de- 
clared thereon and, within ten days at- 
ter the receipt thereof, to repay such 
dividends to said corporation for the 
benefit of the policyholders thereof, 
which dividends so repaid shall inure 
to the benefit of all the policyholders 
of said corporation and be distributed 
to them under such conditions and at 
such times and in such manner as the 
board of directors of said corporation 
may determine. 

(2.) To receive all other sums -paid 
on such shares in any manner or un- 
der any contingency, and, within ten 
days after such receipt, to repay such 
sum or sums to such corporation or its 
successor or successors in interest for 
the benefit of the policyholders as above 
provided. 

(3.) To vote such stock at any elec- 
tion of directors of said corporation for 
such person or persons as members of 
the board of directors as the policy- 
holders of said corporation shall select 
at a meeting to be held for that pur- 
pose at least thirty days prior to such 
election. 

(4.) To vote such 
nual meeting of the corporation, or at 
any special or other meeting of the 
stockholders thereof, for or against 
any measure proposed for the action 


stock at the an- 


of the stockholders, other than 
the election of directors, according as 
in their judgment will best promote 


the interests of the policyholders and 
the corporation, unless they shall be 
specifically instructed with respect to 
such measure at the next preceding 
meeting of the policyholders, in which 
event they shall vote the stock in ac- 
cordance with such instructions. 

11. Such policyholders’ meetings 
shall be held at the principal office of 
the corporation in this State at a time 
to be fixed by the directors of said cor- 
poration at least six months in advance 


of the election. Notice of such policy- 
holders’ meetings shall be given in 
such manner and for such length of 


time as the Chancellor shall by order 
direct. At such policyholdérs’ meet- 
ings every policyholder who is of the 
age of twenty-one years or upward and 
whose policy nas been in force for at 
least one year, shall be entitled to cast 
one vote in person.or by proxy for as 
many directors as there are vacancies 
to be filled, and for or against such 
other measures as may properly come 
before the mecting. The persons voted 
for as directors need not be stockhold- 
ers in the corporation. The president 
of the corporation shall preside at said 
meeting and the secretary of the cor- 
poration shall keep the minutes there- 
of unless the policyhoiders shall other- | 
wise determine Voting for directors} 
at such meeting shall be by ballot and | 


same to him at} 
his last known post-office address, that} 


By the 
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The Service Route to Success 


Compton way, every client 
becomes a champion of your business 
COME IN AND TALK IT OVER—CALL TO-DAY 


WILLAM N. COMPTON, General Agent 
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tellers shall be elected to receive and 
count the votes. A certificate setting 
forth the action of the policyholders at 
such meeting, sworn to by the presid- 
ing officer and the secretary thereof, 
shall be filed in the office of the Com- 
missioner of Banking and Insurance of 


this State, and a duplicate tliereof 
shall be filed with the policyholders’ 
trustee or trustees. The latter shall 
vote for such persons as directors at 


the next ensuing election of the corpor- 

ation as have received the highest num- 

ber of votes at the policyholders’ meet- 

ing, as shown by such certificate. 

Expense of Appraisal to be Borne by 
Company. 

12. The Chancellor shall have power 
in his discretion to appoint counsel for 
the policyholders at any stage of said 
proceedings. The proper and necessary 
expenses of the proceedings in the 
Court of Chancery and of the appraisal 
of said stock and the holding of the 
several stockhoiders’ and policyholders’ 
meetings, including a reasonable allow- 
ance to the appraisers and the policy- 
holders’ trustees and the counsel for 
the policyholders, shall be paid by the 
corporation upon the approval and or- 
der of the Chancellor. 

13. When all the outstanding stock 
of the said corporation shall have been 
purchased and transferred to the pol- 
icyholders’ trustee or trustees, as here- 
inabove provided, the said trustee or 
trustees shall deliver the same to the 
said corporation for the purpose of 
cancellation, and upon such delivery 
all rights of the stockholders of said 
corporation to vote at any meeting of 
said corporation, or to receive any div- 
idends therefrom, or to retain any in- 
terest in said corporation, or in the 
property or assets thereof, shall abso- 
lutely cease and determine, and there- 


after the said corporation shall be and 
become a mutual life insurance cor- 
poration, and the property and assets 
thereof shall belong to the policyhold- 
ers, who shall elect the board of di- 
reetors and exercise such other rights 
and privileges as may be conferred upon 
such corporation by its charter or by 
the general laws of this State and as 
may from time to time be conferred 
upon the policyholders of mutual life 
insurance corporations by law There- 
after notice of the annual meeting of 
the corporation for the election of di- 
rectors shall be given in the manner 
prescribed by tne Chancellor for policy- 
holders’ meetings called under the pro- 
visions of section eleven hereof, and 
clections shall be conducted in the man- 
ner in said section provided until the 
policyholders shall at an annual meet 
ing of the corporation provide by appro- 
priate by-laws for the conduct of such 
meetings and for notice thereof. 

14. All acts and parts of acts incon- 
sistent with this act are hereby re- 
pealed. 








15. This act shall take effect im- 
mediately. 

Wants General Agents in South and 
West. 

The Amicable Life of Waco, Texas, 
is extending its operations to include 
i number of western and southern 
States and the company is offering a 
number of general agencies with ex- 


clusive territory and renewals to men 
capable of handling a general agency. 
Very attractive contracts in both the 
life and accident departments separate- 
ly are offered by the following States: 
Arizona, Alabama, Arkansas, Cali- 
fornia, Colorado, Florida, Georgia, Ida- 
ho, Mississippi, Montana, Nevada, Utah, 
Washington and Wyonsing. 











Erie—Altoona 


Man of Managing Size Needed— 
Good Contracts, Liberal Commissions 
NO BETTER POLICIES 


Write Direct 


Scranton Life Insurance Co. 


Scranton, Penna. 








Will Dismiss Instantly Any Representa- 
tive Guilty of Such Practices, Says 
President Dryden. 


Every week there is somé further 
evidence that New York State is a hot 
place just now for the rebater or the 
| life insurance man who indulges in any 
of the practices that are condemned 
by the business. Following the quick 
action of the Life Underwriters Asso- 
ciation of New York recently in the 
case of an attempted rebating, and the 
,sending out of a letter by the New 
| York Life on the subject, there was a 
| feeling among the association’s officers 
that some real impression had been 
made in the matter of evil practices in 
the State. Now, The Prudential set its 
stamp on the clean-up campaign in thx 
following letter sent out to all of its 
New York Sttae representatives: 

March 22, 1913. 
To the Field Force of the State of 
New York. 
Gentlemen: 

The New York Department of Insur 
ance has received a number of com- 
plaints on the subject of “rebating.” 
and while there has been no complaint 
involving representatives of this Com- 
pany, Wwe wish to emphasize the posi 





tion of The Prudential in the matter, 
as clearly set forth in the following 
letter, dated February 26, 1906, and 


thus to reiterate instructions frequent 
ly given since that time; 

“The subject of rebating has, of late, 
been very much before the public. At 
various times, as opportunity offered, 
we have made it clear that this Com- 
pany is emphatically opposed to the 
rebate of insurance premiums; and we 
firmly believe the Prudential force is in 
hearty sympathy with our efforts to 
stop rebating. They, and we, realiz 
that the man who does the work ought 
to have proper remuneration for hi 
labors, and not be called upon to divid: 
commissions. 

“In order, however, that there may b« 
no possible misunderstanding’ in any 
quarter, we have to say that in case a 
complaint is lodged at this office 
against any representative of The 
Prudential, either by one of our own 
staff or by some one else, the com- 
plaint ‘will be thoroughly investigated, 
and the services of the offender will be 
dispensed with if he be found guilt) 
Furthermore, we will not employ, nor 
allow any of our representatives to em 
ploy, any one who has been shown to 
be guilty of offering to pay or allow, or 
of paying and allowing, directly or in 
directly, as inducements to insurance, 
any rebate of premium payable on the 
policy, or any valuable consideration 
or inducement whatever not specified 
in the policy contract of insurance, 

“It has always been the practice of 
The Prudential management to Insist 
upon its representatfves conducting 
their business in a manner honorable 
to themselves and to the cause in 
which they are engaged. Our position 
on the subject of ‘twisting’ or disturb- 
ing the business of other companies is 
well understood. We will not tolerate 
it. nor allow the use of circulars or 
statements attacking other companies, 
or any misrepresentation with regard 
to this or any other company. We 
want The Prudential’s business builded 
up by methods which appeal to and 
are commended by fair-minded people 

“The Company will hold its superin 
tendents, assistant superintendents 
managers, and others who are in 
| charge of the agency forces, responst- 
ble for fulfilment of these rules, and 
|trusts their good managemegt and 
| watchfulness will be all-sufficient to ac 
|complish the desired purpose. 

“Very truly yours, 
“(Signed) Forrest F. Dryden, Pres.” 
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GENEROUS ACTION BY COMPANY. 





will Insure Employes up to $2,500 and 
Grant Pensions Wholly at 
Company’s Expense. 


The Travelers Insurance Co. of Hart- 
ford, has adopted a pension plan for 
iis employes and will also provide life 
insurance on an increasing scale ac- 
cording to years of service, to all on 
both the office and field staff. This 


will be provided as compensation in 
addition to what is now received and 
will be at the expense of the com- 
pan This generous action was taken 
b e board of directors at a recent 
ne ig and was embodied in the fol- 
lowing resolution: 


recognition of the fact that the 
suc s of The ‘Travelers Insurance 
Company is due to a large extent to 


the faithful and efficient work of its 
employes and also as a reward for hon- 
orable and useful service as well as 
to recognize common interests between 


the Company and its employes 
“Be it Resolved, That the officers of 


the Company are authorized to pro- 
vide at the Company’s expense as com- 
pensation for service in addition to 
that otherwise paid to those employes 


who devote all their time to the Com- 
pany’s service and are compensated 
therefor by salary and who have com- 
| three years of continuous ser- 
V life insurance to the extent of 
$ with an additional $100 for each 
vei n excess of three years: and that 
similar scale be pro- 

for present employes of less than 
thr years’ service (or employes sub- 





ins nee on a 


st ntly placed upon the Company 

pi 1) at the completion of the third 

é f continuous service; the maxi- 
amount of insurance in any cast 


tc $2,500; and 
it further Resolved, That ad- 
| compensation be and is hereby 
rized in the form of a pension to 
es who for old age or failure of 
from any caus¢ xcept viciou 
hi shall become disabled and unable 
nder further service; no one to 
I eligible to such pension unless 
h ll have rendered five years’ con- 
and no pension shall 
one-half the compensation re- 


s service, 


ce 1 at the time of retirement anc 
I to exceed $3,600 a year.” 
directors also authorized the 


p! lent to appoint a committee of 
t! from the official staff to pass up- 
claims or qualifications of em- 

| to share in these benefits. The 
, ittee appointed consists of Vice- 
President L. F. Butler, Actuary H. J. 
\ nger and Secretary J. L. Howard 
7 action embodies plans that the 


off | staff has had under considera- 
tion for nearly a year. They have been 
the ubject of much deliberation and 
we matured in their present form by 
mmittee selected partly from the 
tors and partly from the officials 


Company and when finally sub- 
mitted to the board received unani- 
mu approval. 

propriety of this measure 1s 
recognized by the stockholders and by 
the community in which the Company 


ated. It anticipates what will be- 
come the modern and enlightened re- 
lation between employers and em- 
pl s and is cheerfully offered to the 
Si ied home office and field staff in 
recognition of the uniform fidelity and 
vevotion of the men and women em- 
ploved by the Travelers. 
The beneficial nature of the plan was 
illustrated almost immediately upon its 
acoption. Mr. James O. Chapman, who 


I been employed for eight 
Chicago as a payroll auditor, 
his home on the same day that the 
resolutions were adopted and _ before 
the details of the plan had been com- 
d, but the insurance will be paid. 
widow will receive $1,000, of which 
X00 is allotted upon completion of 


years in 
died at 


TRAVELERS PENSION PLAN 






three years service by Mr. 
and $100 to each of the 
thereafter. 

It is not considered necessary to 
issue to each employe a policy or cer-| 
tificate of interest because the records 
will be acurately kept at the home 
office, upon which full evidence will |} 
appear of the Company’s relation with | 
each employe. 

in due season a form will be sent to} 
each person with the request that cer-| 
tain particulars be furnished thereon, | 
not only by those already entitled to| 
participate but by those whose qualifi- | 
cations may mature upon the com- 
pletion of three years’ continuous ser-| 
vice. 


five years 


GOES WITH LOUISIANA STATE. 


John F. Wellington Made Superintend- 
ent of Agents—His Long Success- 











ful Career. 

John F. Wellington, former agency 
director of the Great Southern Life of 
Houston, Texas, has beet ppointed | 
superintendent of agents of the Louisi- 


ana State Life of Shreveport. Mr. Well- 
ington is well known throughout that 
field where he has achieved a great 
success. In announcing the appoint- 
ment, Vice-President L. D. Prewitt, of 


the Louisiana State Life said 





“Mr. Wellington has been in the in 
surance business for more than twenty- 
five years, the greater portion of this 
time having been devoted to the ser- | 
vice of the New York Life For many 
years he represented that Company in 
this State, where he made a host of 
friends and earned an enviable reputa- 
tion n lmsuranct n 

‘Previous to his con ith th 

ew York Life, Mr. We tor s on 
vear with th Bankers Life, of Lincolr 
Nebraska, in which Sta was a 
mitted to the practice of \ well a 
in Illinois, the State of irth. H 
comes to this Company from the Great 
Southern Life, of Houston, Texas, on 
( the giant companies of the Sout 
where for thre veors he made a 
plendid howing, and it 

egret that Great S« rn | 

w Mr. Wellington leave i service 

“Before com to this Con in h 

s made a very flattering offer o 





similar position with one 


panies of the Pacific Coast, 
receiving the 
State Life, he decided to return 
ho! State. It was the } 
been as: 
Wellington in the insu 
than on¢ 


offer of the 


writer to have 





for more year, and durin 


time he came to know him 

timatel therefore, the knowledge 

have of his ability cannot be ques-| 

tioned. We have made no mistake 
“Mr. Wellington is an _ up-to-date 

boosting, enterprising insurance man 


He knows the business from beginning 
to end, and if we can judge the futur 
by his brilliant record of the past, we 
again say that the Louisiana State Life 
is fortunate in securing tim as super- 
intendent of agents.” 


The Advantage of an Early Start. 
Out of a whirlpool of fellow pass- 
erngers with his flying be- 
hind him, dashed a belated 
making for the platform in a desperat: 
endeavor to catch the train “Too 
late,” said the guard to the puffing 
Marathon claimant as he closed the 
gate, “you didn't run fast eno 
“T ran fast enough,” gasped the ex- 
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I HE general agent is making a profit on every case 


you write. 
yourself by working for the 


Why not make this extra commission 


STANDARD LIFE 


Policyholders are given a stock 


by the guaranteed dividends on their policies. 


agents are saving money. 


OF PITTSBURGH? .. .. 


the company 
Our 


interest in 


Write FRANK A. WESLEY 


( Vice-President 


nd Director of 


Agencies) 


for agent’s contract 


home Office: 


THE JENKINS ARCADE BUILDING 


PITTSBURGH, PENNSYLVANIA 








Security Mutual Life Insurance Co. 


BINGHAMTON, N. Y. 


FREDKRIC W 


JENKINS. President 


Seize the opportunity and 


Make a contract with one 


of the best 


Life Insurance Companies in America. 


Investigate for yourse 


Consider our | 


Foi irt la 


lf, then 


reposition. 


C. H. JACKSON, Supt. of Agencies 
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A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. 


Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 
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105 William St., New York City 





a ee ee © 


Southern States 

life Insurance 
Company 

ATLANTA, GEORGIA 


Desirable Territory for Men of Character and Ability. 


WILMER L. MOORE, 


or ee re ere ee nee er ee ee 


President 














MEN WHO CAN 
DO THE WORK 


are offered remunerative posi 
tions as field representatives in 
desirable territory. Good places 
are always open to the right men 
who can produce 
collert 


tho-« 


cations and premiums. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
Prep | 


ALBERT BE, AWDE, Supt, 


RicHarps, Pres 
Address 


396 Congress Street, Portiand, Maine 








Frank D. Jackson, Pres 


Territory 


Mutual 


Carleton B. Pray 


Sidney A. Foster, Sec. 


DISTRICT MANAGERS WANTED 


Pennsylvania, Ohio, Mis- 


ri and Iowa 


ROYAL UNION 
Life Insurance Co. 


DES MOINES, IOWA 


DISTRICT MANAGERS WANTED 


Jas. T. Priestly, M. D. 


Treasurer Medical Director 





hausted loser, “but I didn’t start in 
time.’’-—Travelers Record 

Lockyer & Rhawn, Inc., of Phila 
delphia; Pennsylvania State managers 
for the Illinois Life, of Chicago, are 
sending around to their friends and 
patrons a complete Parcel Post Guide, 
a volume of nearly 290 pages, giving 
1 list of post offices and the units of 
area and, accompanied by a map of| 
the United States, showing boundaries 
and numbers of units with principal 
cities. | 














BANKERS LIFE COMPANY 


DES MOINES, 


ERNEST E. CLARK, President 


IOWA 


ORGANIZED 1879 


Exceptional record during thirty-one years for 


Low Rate of Mortality 


Gross Assets over - - 


SIGMUND W. MEVERFELD, General 
149 Broadway, Singer Bidg., New York 


Phone, Cortland 1399 


Economy of Management 


Prompt Payment of Claims 
$18,200,000 


Agent 
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GUARANTEE LIFE ORFIGERS 


J. H. THOMPSON, GEN’L MANAGER. 








Directors Declared Usual Annual Divi- 
dend of Ten Per Cent. on 
Capital Stock. 





Stockholders of the Guarantee Life 
Insurance Co. of Houston held their 
annual meeting in the general offices 
of the company, March 11, and electeda 
board of directors for the ensuing year. 

The new ooard consists of Jonathan 
Lane, J. H. Thompson, J. R. Thomp- 
‘son, H. M. Garwood, J. F. Wolters, S. 
F, Carter, C. F. Hellmuth, F. G. Hillje, 
A. W. Houston, D. C. Giddings, James 
i’ Sadler, Jr., H. W. Cochnower, A. S. 
Vandervoort, Charles Schreiner, E. A. 
Arnim. 

The new board of directors inimedi- 
ately convened and elected the follow- 
ing officers: Jonathan Lane, presi- 
dent; John H. Thompson, vice-presi- 
dent and general manager; S. F. Cart- 
er, second vice-president; Charles 
Schreiner, third vice-president; J. F. 
Wolters, fourth vice-president and gen- 
eral counsel; James F. Sadler, Jr., 
fifth vice-president; H. W. Cochnower, 
secretary and actuary; James R. 
Thompson, treasurer; J. W. Scott, M. 
D., medical director. Executive com- 
mittee so elected: Jonathan Lane, 
John H. Thompson, H. W. Cochnow- 
er, James F. Sadler, Jr., and S. F. Cart- 
er. 

Ten Per Cent Dividend Declared. 

The directors also declared the usual 
10 per cent. annual cash dividend on 
the capital stock of the company. This 
makes a total of five annual dividends 
paid the stockholders, amounting to 44 
per cent. interest on the capital stock. 
The Guarantee Life Insurance Com- 
pany commenced business September 
1 1906, with a capital stock of $100,000, 
and a surplus of $25,000 paid in, in 
cash. No money was paid to promoters 
for the organization of the company, 
nor was any commission paid to agents 


on the sale of its stock. On Decem- 
ber 31, 1912, or in a little over six 
vears, the company had insurance in 


force of over $16,000,000, had admitted 


assets of $956,352, and surplus, as- 
signed and unassigned, of over $172,- 
000, after charging up every possible 


item of liability. 
Started With Small Surplus. 

The progress of the Guarantee Life 
is the more commendable when it is 
considered that it has been made first 
with the handicap of a very small con- 
tributed surplus—$25,000—and, second 
ia competition with strong, aggressive 
companies of the Lone Star State. As 
above stated, the company has paid a 
total of $44,000 in dividends to stock- 
holders and now has a surplus of $172,- 
The new business record for 1913 

up satisfactorily, the 
the first two and one-half 
$2,556,240. 


ooo, 
is showing 
amount for 
months being 
To Vice-president Thompson and 
Secretary and Actuary Cochnower is 
due the credit for the showing made. 





OPPOSE NEW NEBRASKA CODE. 





Secretary Blackburn, of American Life 
Convention, Says Changes Would 
Hamper Home Companies. 





The proposed new insurance code for} 


Nebraska under which the supervision 
of the insurance business would be 
placed in charge of a board composed 
of the governor, attorney general and 
State auditor, is strongly objected to 
by both insurance companies and men 
and is also opposed by State Auditor 
Howard who is at present ex-officio in- 
surance commissioner. In a statement 
exposing the disadvantages of the pro- 
posed code, Secretary Thomas W. Black- 
burn of the American Life Convention 
says: 

“It certainiy contains provisions 
which would Landicap every Nebraska 
life company in the competitive field. 
All the insurance people of Nebraska 








have asked at the hands of the code 
commission, the insurance committee 
and the senate is fair consideration of 
suggestions for amendment offered in 
good faith. They are not lobbying for 
or against the bill; they are simply 
striving against the enactment of legis- 
lation which will most seriously inter- 
fere with the success of their organiza- 
tions, which means will impair their 
usefulness to iheir policyholders. 

“T have not time and there is not 
space for details, but it is the unani- 
mous opinion of every successful life 
company in this State that this bill 
will hamper growth, destroy opportun- 
ity and cripple every home company 
unless the amendments suggested from 
experienced and highminded executives 
of our home companies, which thus far 
have been rejected by the gentlemen 
having the legislation in hand, are ac- 
cepted and incorporated into the bill. 
It is not reforra legislation.” 





BILL WOULD PENSION WIDOWS. 





New York Measure Provides for Re- 
lief of Department Widows With 
Two or More Children. 





A bill providing for relief by the 
State for dependent widows with child- 
ren is now before the New York 
legislature having been introduced by 
Assemblyma Aaron J. Levy. Under its 
te-mg relief may be granted to any de- 
pendent widow of good character with 
two or more children under 16 years 
of age if her husband was a citizen 
of the United States or a resident of 


New York city for three years im- 
mediately preceding his death. The 


relief may be granted directly through 
the department’s agents, or given to 
existing relief organizations for this 
specific purpose, provided each such 
organization subscribes 50 per cent. of 
the amount furnished by the State. 
Annual appropriations for carrying out 
the provisions of the bill would be 
made from the city budget. 





ASKS FOR A RECEIVER. 
Kentuckian Alleges Postal Life Failed 
to Carry out Obligation Assumed 
by Company it Reinsured. 








A dispatch from lexington, Ky., under 
late date says James Nichol has filed 
suit against the Postal Life and the 
Provident Savings, both of New York, 
asking judgment against each company 
for $1,868 with interest at the rate of 
six per cent., and that a receiver be 
appointed for the companies. 

“The plaintiff alleges that he held a 
policy for $2,000 and that he elected 
to use his option and surrender the 
policy for $1.868, but that the company 
has notified him that it would not pay 
the amount. The plaintiff alleges that 
the defendants are both claiming that 
they are not doing any business in this 
State now, all of which is for the pur- 
pose of preventing the Fayette Circuit 
Court or any other court in this State 
from acquiring jurisdiction of the par- 
ties, plaintiff says. Plaintiff alleges 
that the officers and agents of the com- 
panies have wasted a large amount of 


money. He says that there is still a 
large amount of surplus fund which 


properly belongs to the policyholders.” 


In Southern Ohio 


Headquarters 
COLUMBUS 








An Old Established Company Has 
Desirable Opening For Right Party. 
Territory, Southern Ohio. Head- 
quarters Columbus. 
Address “BUCKEYE” 
Care The Eastern Underwriter 
105 William Street New York City 











} licenses expire. 


PREMIUM REDUCTION POLICY 


AS ISSUED BY MANHATTAN LIFE. 





Rates for First and Subsequent Years 
Make Attractive Showing 





in Cost. 
The new policy issued by the 
Manhattan Life of New York, -is 


both a reduction of premium and an 
annual dividend contract and in addi- 
tion to these features, it offers a sub- 
stantial reduction in premium after the 
first year. The scale of premiums per 
$1,000 on the 20 payment life plan at 
ages given is as follows: 
Premiums Per $1,000. 


First Year Subsequent Years 


Age Annual Semi Annual Semi 
21 ....$29.75 $15.17 $26.34 $13.43 
oe ccae Ome 15.41 26.74 13.64 
23 .... 30.69 15.65 27.17 13.86 
a8 s0s3 See 15.91 27.60 14.08 
were 16.18 28.06 14.31 
26 .... 32.26 16.45 28.53 14.55 
Bt accoe Gane 16.74 29.02 14.80 
28 .... 33.41 17.94 29.53 15.06 
BO scss San 17.35 30.05 15.33 
30 .... 34.65 17.67 30.60 15.61 
31 .. 35.30 18.00 31.16 15.89 
32 -. 35.98 18.35 31.75 16.19 
33 .. 36.69 18.71 32.36 16.59 
34 . 37.42 19.08 33.00 16.83 
35 .... 38.20 19.48 33.67 17.17 
36 .... 39.00 19.89 34.36 17.52 
37 .... 39.85 20.32 35.09 17.90 
BO isce Wee 20.78 35.86 18.29 
39 .... 41.65 21.24 36.65 a 
40 .... 42.62 21.74 37.48 19.11 
SE sess SEO 22.26 38.36 19.56 | 


mB .... #3 22.81 39.28 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Op erates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Assets Jan, 1,1912..... $58,440,118.63 
Liabilities............... 53,858,811.65 
invades Saewscaes 4,581,306.98 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 





EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 








43 .... 45.86 23.39 10.26 20.53 | 
S 2.2.5 TM 24.00 41.29 21.06 

6 ... BR 241.64 42.38 21.61 

46 .... 49.66 25.33 43.53 22.20 

oT ivcn Bee 26.06 44.75 22.82 

48 .... 52.61 26.83 46.06 23.49 

SP ssas Beane 27.65 47.43 24.19) 
50 .... 55.93 28.52 48.90 24.94 

SS ..sa Be 29.46 0.47 25.74 

Ge. «ice Deen 30.45 52.14 26.59 

| eee, 31.51 53.92 

54 .... 64.00 32.64 55.83 

55 .... 66.39 33.86 57.88 

56 .... 68.94 35.16 60.06 

BT ssen SO 26.55 62.41 

58 .... £4.62 38.06 64.95 

SP secs Ce 39.68 67.68 

OO 1... CE 41.42 70.61 


SOUTH CAROLINA REQUIRES BOND. 
Supreme Court Upholds Insurance Com- 
missioner in Demand for Invest- 
ment, Deposit or Bond. 





The South Carolina Supreme 
has upheld tnsurance Commissioner 
McMaster in his stand in regard to in-| 





| 
| 


Court | 


vestments of life insurance companies | 


in the State. 
sue a writ of mandamus restraining the 
commissioner in the brought 
the Phoenix Mutual Life. It sought to 
prevent him from requiring life insur- 
ance companies to deposit $20,000 in 
South Carolina securities before being 
licensed in licu of a bond for this 
amount or to show that 
their reserve on South Carolina policies 
is invested in securities of the State. 
Several will withdraw 
from the 


case 


companies 
State, it 
None of the companies 


| has officially notified the commissioner 


| 


of their determination tc withdraw and 
general agents are reticent as to what 
action will be taken. This action was 
brought solely to test the legality of 
the commissioner’s ruling. 





“A day of achievement, however 


laborious, never brings that ‘tired feel- 
ing.’ 


by | 


The court refuses to is-| 


one-fourth of | 


is said, when their | 


| 
| 
| the fund of two and one-half millions 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 


HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 








The Fifty-third Annual Statement 
of the Home Life Insurance Company 
of which Geo. E. Ide is President, show: 
that most satisfactory progress ha: 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000,000. 
After providing for the various fund 
for the protection of the policy obliga 
tions, there remains upon a most cor 
servative basis of valuation a surplu 
of nearly two millions, over and above 


which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account, The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’el Chron,” 1-25-15 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y,. 











UNEXCELLED IN 
Favorable Mortality 


—AND— 
_ Economy of Management 
THE 


Provident Life 


AND Trust Company 
| OF PHILADELPHIA 





| Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends, 
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QPPOSES DISABILITY CLAUSE, 


AS A DISTURBING ELEMENT. 
President Jenkins of Security Mutual, 
Says Claims Will Arise Which 


Cannot be Approved. 





President F. W. Jenkins of the Secur- 
ity Mutual Life, contends that it is un- 
wise for a life insurance company, 
either directly or indirectly, to engage 
in accident or sick benefit insurance, 
and for this reason says that his com- 
pany will not incorporate in its policies 
a total disability clause. His idea is 
that numerous claims must arise which 
the company cannot pay and do justice 
to its policyholders as a whole, and. 
that refusal to pay. no matter how just 
may be the act of the company, will 
have a tendency to make policyholders 
dissatisfied. Mr. Jenking says: 

W lieve unwise for a life insurance 

to engage directly or indirectly in 
sick benefit insurance, and for this 


not our intention to issue policies 





rly approve and 
ind litigation 

to dissatis 
no matter how 
is seized upon 








1] 


y will be much the same whether 
trues his con- 
r whet! 

or whether 
policy, is 





I pa companies 
ve stuck close to the legi 1 > lines 
business have made the ¢ suc- 

Ou zents are now fi suc- 
1 we believe in letting well enough 





LINCOLN NATIONAL’S PROGRESS. 


Doubles Record of 1912—Expects to 
Close Year with $20,000,000 In- 
surance in Force. 





The Lincoln National Life of Fort 
Wayne, Ind., passed the $1,000,000 mark 
in new business on March 15, which 
equalled the business record for the 
first four and a third months of 1912 
= the first five and a half months of 
911. 

Satisfactory progress is being made 
as regards the merger of the business 
of the Michigan State Life, in fact, bet- 
ter than was anticipated, and it is ex- 
pected that all details will be com- 
pleted in the near future. Notwith- 
Standing some little shake-p in agency 
affairs, due to the collapse of the Gen- 
eral Founders Company, the business 
on the books of the Michigan State 
Life, was well selected and the Lincoln 
National expects to close the present 
year with insurance in force aggre- 
gating $20,000,000. 








SOLICITING INSURANCE FOR 


‘The Mutual Life Insurance Co. of NewYork 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 
Are you in the business to stay? Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 
ing your whole career; 
The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 
Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 
The Company whose better selling policies earn most for you in the 
way of commissions; 
The Company which furnishes the insured the largest protection for 
his money. 

FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. DEXTER, 2d Vice-President 


34 Nassau Street - - New York, N. Y. 











FEDERAL LIFE 


Insurance in Force - - - - $20,000,000.00 
Capital, Surplus and Reserves - 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividend policies 

Accident and Health Department just being inaugurated. 

Exceptional opportunities for men of ability desiring to form PERMANENT connections. 


If interested address 
ISAAC MILLER HAMILTON, President 
CHICAGO 











Life Insurance and Texas 


Texas has more than four million yoomie. mate ¥ of 
ections from other 








More than a hundred thousand suitable subjects in 
~~. the state are uninsured, and several times that number 
inadequately insured. We want ten or a dozen more good 
fleld men to tell them about the Southland Life. Address-- 


JAS. A. STEPHENSON, President DALLAS, TEXAS 








BerKsHIRE | Liberal Contracts to Productive Agents 


LIFE If unattached and interested, kindly give 
INSURANCE us your name, age, address, state experi- 
COMPANY ence and furnish references, and a proposi- 
, . *p: ° . 
° ° tion for an agency, if in authorized territory, 
Pittsfield, 3° : 


M will be submitted. W.D. WYMAN, President 
wait W.S. WELD, Superintendent of Agencies 











FOUNDED 1868 


National. Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON Home Office: 
President National Life Bldg., Chicago 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 
Honorable and industrious men with or without experience ip Life 
Insurance are solicited as Field Representatives for this Company 
There are few companies as substantial and none with more desir- 
able contracts for the rightmen. Our policy ontracts are the most 
attractive issued. 
Address all communications to ROBERT D. LAY, Secretary 
CHICAGO’S OLDEST AND STRONGEST COMPANY 





The Emblem of Sound tnsurance 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL, 


LIFE INSURANCE COMPANY 
OF PHILADELPHIA 
On January 1, 1909, rates were reduced and values increased to full 
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NEW YORK LIFE STATISTICS 


CAUSES, OCCUPATIONS AND AGES. 





Many Policies but Few Years in Force 
—Bright’s Disease Leads Causes— 
Wrote Big February Business. 


In February, the New York Life paid 
tu living policy-holders and beneficiaries 
ix death claims, cash values, dividends 
and annuities the sum of $5,040,- 
129.56. Of this amount $3,166,691.10 was 
paid to 5,218 living policy-holders; $1,- 
873,438.46 was paid to the beneficiaries 
of 660 people who died, the living thus 
receiving $1,293,252.64, more than the 
beneficiaries of the dead. 

The occupations of the deceased were 
as follows: 


Lives. Amount 

Farmers and their em- 

ae eink $125,956.30 
Manufacturers and their 

employes etenerene 294,941.10 
Merchants and _ their 

employes ...........308 925,718.18 
Professional Men . 62 181,439.69 
Capitalists . P —e 157,171.50 
Other Occupations ..104 188,211.69 

STOIRE wcccccccccccecQO BLS7B49646 


*Included in above were 42 women in- 
sured for $75,614.78. 

Here are the death causes of the 660 
people who died in February: 


CED EOUOD incsteg ccccvecees > on 
Pneumonia ...... intonsae ea ithae oe 
Consumption ......... (tent hGeened. ie 
Heart Disease Wane esedtsandawe 64 
Cancers and Tumors....... ~~ ae 
DD Situebican vee vedaweded odes 48 
Diseases of Digestive Organs.. 24 
a ere reese 23 
Diseases of Arteries eke 19 
Bronchitis, Pleurisy, ete........... 19 
yee (Matecetetiaae Uae 
Typhoid Fever ......... ere tT ee 
res 10 
Liver Disease ..... Troe io ae 
Spinal Disease ....... ‘ ae A 9 
Appendicitis ..... pede bubkaewss S 
Blood Poisoning, Anaemia. ete... 6 
OM AMS ccscsce ee vac-eceee 3 
Nervous Prostration, Congestion of 
Brain, etc. vee ssvaeeaes 1 
Rheumatism . fanctetnn 1 
All other causes ; a 


The life of the policies is shown as 
follows: 

Years in Service Lives 
Died in Ist Year of Ins. 21 
Died in 2d Year of Ins. 25 


Amount 
$49,458.09 


82,990.86 


Died between 3 & 5 yrs. 69 279,627.7 
Died between 5 & 10 

eee es 440,557.39 
Died between 10 & 20 

eieldceuns — 761,191.85 
Died after 20 yrs . 85 259,612.56 

OR _ wiiw's-a .660 $1,873,438.46 


for new insurance were received and 
over 104,000 renewal premiums were 
paid. 

Here is the showing as to age at 
death: 


Lives Amount 

30 Years of age and 

I = 5:5 ice ctwbine> 49 $83,300.55 
Jetween 30 and 40....109 218,638.77 
fetween 40 and 50....178 641,486.61 
Between 50 and 60....174 491,459.82 
ere ee 150 438,552.73 

BE asdewntcudaees 660 $1,873,438.46 





A young commercial had just start- 
ed on the road. Going home in the 
train, one of the older fry, seeing he 
was rather “down in the mouth,’ 
asked him how things went. “Not 
very well,” the wronged one replied 
“L have been insulted by a customer. 
“What a funny thing!” said the other 
“In all my experience I have not had 
such a thing happen to me. I have 
been sworn at, told to hop it, and even 
kicked out, but insulted.—Never!"’— 











Pacific Mutual News. 
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EASTERN UNDERWRITER 


HINTS TO BUSINESS GETTERS 

A well known church in deposits, publishing this early in the 

Church New York has insured year upon our Daily Bulletin. We ac- 
Insures its pastor’s life for complished it and $30,000 besides. We 

Its Pastor $20,000 under an endow- announced last October that $50,000 
ment form for the benefit in first commissions would -be dis- 

of his family. This was a very fitting tributed to our agency during the next 
and worthy action on the part of the quarter. $51,000 was actually dis- 
congregation and might be copied with tributed. The expenses of this agency, | 


advantage by other churches. 


No class is so subject to the calls 
of charity or so forced by circum- 
stances to spend a considerable por- 
tion of their incomes in charitable 
work as are the ministers of the 
gospel. Their very calling puts them 


in touch with suffering and their sym- 
pathies lead them to continually put 
their hands in their pockets to relieve 



































distress. With small salaries as a 
rule, the circumstances are such that 
it is never possible for a minister to 
lay aside a competence or get very far 
ahead in the world from a money 
point of view. What is more fitting 
than that a church should show its 
appreciation of the pastors work by 
providing for him some sort of an En- 
dowment insurance that would tak 
eare Of his family at death and give 
him a little competence if he is living 
when the policy matures. The ex- 
pense of such a poli per individual 
would be so tiny as hardly to be 
noticed. The writer has often wonder- 
ed why more churches do not put into 
eftect some such scheme_as this. The 
relations between pastor and congre- 
gation must of course be cordial and 
there must be a disposition on the part 
of the parishioners to recognize and 
reward a tor’s faithful work But 
the places lere congregations would 
be willing to put into effect some such 
plan must be m iving him to 
pursue his calling unhatz ed and un- 
listracted by financial ind ol 
I j he facts \ re it to the 
ention of! ne proper thorit 
. . a 
The necessi f a tried sys 
Testing tem in life insurance work 
Out A was poi d ou ry rong 
System ly by Edward Woods 
rece ly when h id 
itic methods lowed I 
f re of little use B Le 
ature o l ca ( ethods 
should be tried for at least one year 
before an ypinic 1 
hem Tl ad ( f l 
l h r! 
If to definite n } 
stead of } te t j ) n 
poradl¢ t i ii¢ t 
do not succ in othe I r 
i ( I i l 
ma 
a t nere i ¢ 
1 ne ol l ( « 
ad C lai 
] I o ti 
g " record o 
one’s work as imply fads of the office 
The fact is that it i I experience 
of those in f elve that 
such methods are « lucive to success 
that induces us t irge it ( othe 
For over aq f ( ri ! it has 
been the practi t of 
agency and ( 
the tir when he ends i 
found o be holesor 
‘Ti Or ri ‘ 
iny advantz } it i f 
We I lo d i cing ¢ 
definite in ad ce and endeavor- 
ing to worl » to th plan have been 
effective h tk gency a hole 
How much ore ir rt therefor 
is it for I a | 0 much 
more C trol over ni I t ) 
similarly make a plar nd tr ( rh 
ip to it? I t or f } ucces 
of the agenc | largel to making 
1 definite in and nde oring to 
ork j to it are well known. We 
sanned t ear to pay 590,000 of 





gating a larger sum than the total 
disbursements of most agencies, is de- 
termined at the beginning of each year, 
watched month by month, 
vor made to make wise savings, 
if possible, and to round out the year 
without running above the schedule 
laid out. A much more intelligent and 
effective expenditure has been the re- 
sult of this definite plan over the former 


agere 











desultory method of taking each ex- 
penditure up as it arose, 

“The vocation of life insurance is no 
longer the desultory work that it once 
was with many people. Those who 
will be successful in the future are 
those who have determined in advance 
that it is a work to which it is well 


worth giving their lives. A generation 


ago, when few entering the business 
had any firm id of remaining in it 
for life, there was naturally not the 
ame incentive to adopt those methods 
that are conducive to increasing and 
permanent success that should actuate 


the young man to-day who is entering 
the desirous of getting the 

: training, of forming the very 
habits of work, of becoming, 
quickly possible, an experienced, 


successful 


business 


very best 


best as 
as 
agent. 

© 


The head of a large East- 

















Strategy ern concern was 580 
Used With difficult to see that his 
Good Effect name among. salesmen 

was a synonym for in- 
ecessibility. He had come up through 
the selling end of the business, and for 
very move of the solicitor who sought 
entrance to his office without an ap- 
pointment, he had worked out from 
his experience a counter check to pro- 

t his hours 
One observant salesman, however, 
de a preliminary study of the 

ition and evol 1 a plan for get- 
ting by the president’s secretary and 

curi! a favorable hearing from the 

My he said, when the secre- 
tary i that he fill out a blank 

i name and the nature of his 
ss, is Jon A. B. Jones e 
re to notice th A. B. Tell 
Mr. Robinson thi name A. B 
J CC ey thing to him. I don 
to see him I am perfectly will 

xo awa iihout an i \ 

I want to be certain that 
t it is A. B. Jones he is 
I ber those initials, A. B.” 

Mr Robinson,” Jones continued, 
forty seconds later, as the president 
eyed him intently, “I noticed last week, 
i yur hou organ for your salesmen, 
your artic on the strategy of secur- 
ing interviews knowing that you, more 
tl ’ m understand how neces 

ur uch rategy i J used a little 
trate ist now to get an interview 

i ou. I am frank to conf it. I 
ill go out if yu Wish, without stating 

busine 

No id Mr. Robinson, pleased by 
the fac hat Mr. Jone had read his 

ic] inc you are here, tell me 
briefl hat ou wished to see me 
about 

Jones thereupon unfolded his proposi- 
i nd in the end got an order. His 

1eceé i curing this interview was 
due « irely to his habit of observation 
Before calling on new prospect he 
learned much as possible about 
him and tried to discover his accessible 
oint H ucce with Mr. Robinson 
as based upon a very small thing 

his knowledge that his prospect had 
ritter certain article and was inter 
ested in a certain subject System. 
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micable Lite Insurance Co. 


WACO, TEXAS 


Wanted at once 


Ceneral Agents 
(exclusive territory 
with renewals) for 
both the Life De- 
partment and the 















, ‘ Accident Depart- 
‘NS ment separately 
Coe yas for the following 
cat Oe gt ly states: 
ast ne gate s f ) FN ¥ 
ct Oe eat - LS Arizona, Alabama, 
Laer rats unt yok Arkansas, California, 
ait ae rage nae Colorado, Florida, 
“pyaee Been BP , ‘ 
ee aM HEED TID Georgia, Idaho, 


aan Kansas, Mississippi, 
Mioniana, © evada, 
Utah, Washington, 
Wyoming. 

Address 
ARTEMAS R. ROBERTS 


President and Actuary 

















Amicable Life Building 














PAN-AMERICAN LIFE INSURANCE COMPANY 


NEW ORLEANS, LA. 

Cc. H. ELLIS, President 
Has just completed a most successful business year. Its first nine months’ work 
shows a phenomenal record achieved in the Insurance World. Send for our Financial : 
Statement as of January 1st. The Pan-American Life Insurance Company has a 
few openings for ambitious, energetic, live Life Insurance Men of character and f 
ability. For further particulars address: E. G. SIMMONS, Vice-President, 

WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 





































HOUSTON, TEXAS 
Insurance in Force (Paid for basis) - $16,035,731 
Business Written During 1912- $6,539,980 
’ ° 
Houston’s Oldest, Largest and Most Successful Life Insurance Company 
. ° ’ 
Success Merits Confidence---That’s All ! 
One agent who had an_ pect’s place and ask myself this ques 
Cutting unusual large number tion: ‘Would the policy I intend 
Down on of “not taken” policies, present, would the arguments I expe 
“Not Takens” went to a fellow agent to use convince me’ Everything bei! 
and frankly confessed to my satisfaction, I call upon my man 
his inability to improve this condition. After I have induced him to sign I con 
His friend said: tinue until my intuition tells me | 
. : ° = have made things solid. Now comes 
Perhaps you believe a case is se- ‘ ; 
; ; ‘ the advance payment. If the prospect 
cure when you get the signature. A ‘ ; ; 
; , at as a asks, ‘How much do you want on at 
good many agents think it is the whole 9 ; 
‘ , : count?’ I don’t answer, as a good mal 
thing, but they are overconfident. oe J , ; 
- er , agents do, ‘Oh, a dollar will do,’ but, 
When the policy comes down it is not { fs ee 
such an easy matter to place it as they as much as you can afford to pa 
oo Pee as ; ‘ » pelo - When I get the policy I select th 
had anticipated. ‘Next week’ with the ee ; eae 
- ‘ ’ most propitious time for another visit, 
applicant becomes ‘next month,’ and —. “aisha Rae? ; 
ve! : again explain the many liberal fea 
at length the policy goes back to H. , caan 
cat om? t > Siecntae tures, and conclude by remarking, ‘A! 
O. as ‘N. T.’ Why? Because the agent ; ; - 
: of these you are purchasing for th: 
has not looked beyond the signature. . : : a 
very small premium of so much.’ |! 
jefore I start out for an applica- firmly believe that business proper! 
tion I ‘take stock’ of my prospect canvassed is half sold, and that the 
what income has he? what family? -other half can be accomplished by the | 
what contract will best suit his needs? agents putting his personality into the 
I then frame my arguments to fit the work after careful consideration of 
case. Then I put myself in the pros- what is best under the circumstances. 
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INDUSTRIAL DEPARTMENT 





SURMOUNT YOUR DIFFICULTIES. 





That Man Little Deserves the Name, 
Who Goes Down Before that Char- 
acter Developer 


Every man in every line of work has 
his difficulties. The doctor, the busi- 
ness man, the lawyer, the clergyman, 
the scientist, the insurance man and 
the tradesman, all have their diffi- 
culties. Very often each man thinks 
his own lot the hardest to bear and his 
own troubles the greatest; he considers 
someone else’s vocation better than his; 
he thinks he has more disadvantages 
to put up with, all of which, perhaps, 
may be attributed to the peculiarity of 
human nature. 

But, regardless of whether or not a 
man considers his share of, trouble 
larger than his neighbor’s share, it 
should be remembered that the man 
who sueceeds in any calling, is the man 
who is willing to stand and does stand 
face to face with every obstacle he 
meets in his path. He.is the,.man; who 
has learned how to pick himself up, 

her his resourees and continte his 
a rney after receiving a “solar-plexus,” 
one which would prove a knockout 
blow to an ordinary individual. . After 
being jostled about, he grits his teeth 
and pursues his purpose with greater 
determination than ever before. While 
surrounded by difficulties of a most 
perlexing and distressing nature, he 
still retains that belief in himself, 
wiich creates an atmosphere of healthy 
optimism to buoy up his spirits. He 
looks upon himself as a repository in 
hich rests power capable of over- 
coming the most difficult of difficulties. 
He has a lofty ambition at which he is 
always aiming. Trouble does not cause 
him to get out of sympathy with society 
nd nature. His past record is his only 
cause for discontentment and he be- 
lieves in his ability to do better and 
pictures before him a future far bright- 
er than his present. His mood suggests 
success and all fear, worry and malice 
is banished from his nature. Knowl- 


edge he desires, for he realizes it is 
power. He learns to apply what he 
knows, for without application, knowl- 


edge is useless. And above all, the suc- 
cessful man never forgets that he, him- 
self, is the greatest factor in determ- 
ining his own success in life, and that 
progress and achievement do not de- 
pend upon the mere whims of luck and 
chance. He realizes that everything 
that he is to gain rests upon how well 
he conducts himself and his affairs and 
how well he succeeds in undermining 
and overthrowing all opposition ‘to his 
progress. 

Therefore, Equitable men,.we should 
never allow ourselves to fallydown’ be- 
fore our difficulties for we know that 
every man in every occupation is beset 
by them, and we know that success de- 
pends upon our ability to overcome 
them. All trouble will yield to our on- 
slaught, provided we use inteligence 
and make up our minds to conquer. We 
must not try to sidetrack the issues, 
but must face ahead and let our will- 
power guide us through the midst of 
them. Difficulties that we encounter 
call for the best our minds are capable 
of and develop and enlarge the mental 
inventive genius and enlarge our fac- 

lties through exercise. Our experience 

rounded out and given greater scope, 
more and more, each time we meet and 
urmount a difficulty. Every apparent 
obstacle in our path only adds to our 

ore of knowledge when we have left 
it behind and have used it as a stepping- 
stone in climbing higher up on the 
ladder of sueccess.—Equitable D. C. 
Notes. 

Life insurance increases the stability 
of the business world, raises its moral 
fone and ‘puts a premium upon those 
habits of thrift and saving which are 
so essential to the welfare of the people 
as a body.—Theodore Roosevelt. 





HOW BEST TO MAKE INCREASE. 


To Know the Business and Keep Ever. 


lastingly at it is a Pretty Sure 
System. 


In considering the ever interesting 


subject of how a district can best 
make an industrial increase, Superin- 
tendent W. B. Howard, in charge of 


the Augusta, Ga. district for the Life 
Insurance Co. of Virginia, said re- 
cently: 

“The first requisite is for the super- 
intendent to know the business, and 
keep himself at all times ready to an- 
swer any question pertaining to’ the 
business or handle any situation that 
may arise, with that confidence of his 
knowledge which carries conviction, 
thereby gaining, and keeping, the con- 
fidence of the men under his guidance, 
and as a stream cannot be any cheaper 
than its fountain head, he must be at 
all times an example and an inspira- 


tion to his men, 
“The second requisite is to keep 
eternally at his business and see that 


his men do likewise; 
sure to go over any tangled proposi- 
tion with his men, and advise and 
help them to. straighten out the 
tangles, to go over their accounts with 
them, asking explanations regarding 
the different cases which need careful 
attention, and looking after those 


to find it a plea- 


cases when possible, thereby strength-| 


ening the weak points, and, at the 
same time, keeping in close touch with 
the business and the 


and keeping them right on the job. 
In this connection, also, to require a 
reasonable explanation of the loss of 


going over the lapse sheets 
and, where indi- 


business, 
with his assistants, 
cations point to a possible saving of 
business, make personal investigation. 

“In the management of his business, 
and his men, he must be firm, but uni- 
formly courteous, demanding every- 
thing in reason, but 
reasonable, keeping constantly before 
them the fact that if their work is 
worth anything, it is worth the very 
best they have in them, and letting 
them thoroughly understand that while 
he is willing to help a man that} 
stumbles, he will not carry a dead | 
weight, and when a man lies down, he | 
goes. To-give them instructions every 


morning in the different phases of thet 


calling their attention to the 
will arise 


business, 
points that 
work, 
pared to met 
quire a rigid 
funds entrusted to them, but 
conduct in the field,. which 
sans réproche, so far as 
loafing and frequenting 
places. And they needn't 
the “manager won't know if 
do, if he carries out the 
ideas. To impress on them that no 
man wants to give a man of ques- 
tionable habits an excuse to go to his 
home; and to get and hold the best 
business, they must keep themselves 
above criticism. 


any argument. ‘To re- 
of their 
must be 


drinking, 


they 
above 


men handling it, ; 


avoid being un-/ 


in the day’s | 
and in this way keep them pre-| 


accounting of not only | 


questionable | 
think 


“While keeping his demands as set 


out above before his men at all times, 
the manager must show them that 
their interests are his interests, and 
that they will get, and are getting, all 
that is coming to them in every way, 


and keep them cheerful and content-| 


ed in their work, as far as possible, 
for no man with a grouch and a feel- 
ing of injustice will ever succeed, and 
the manager must never lose sight of 
the fact that the men must make his 
success, 

“Last, but not least, to keep ever 


before them that the business is made 
up of small things, and that the poor- 
est five cent case on their debits is 
worthy of as careful attention as the 
biggest, as “Big oaks from little acorns 
grow.” To keep constantly before 
them that the arrears of to-day are the 
lapses of to-morrow, and that the time 
to save a lapse is the first time it 





THE 


r _ ) 








METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 


the Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1912 was: 








536 per day in Number of Clainis Paid, 


6,765 per day in Number of Policies 


Issued and Revived. 
$1,605,814 per day in 
Issued and Revived. 
$256,199.07 per day in Payments to 
Policyholders and Addition to Re- 
serve. 
$148,616.61 
Assets 


New Insurance 


per day in Increase of 


JOHN R. HEGEMAN, President 








J. G. WALKER, President 
E. D. HARRIS, Ist Vice-President 
B. H. WALKER, 


The Life Insurance 


Home Office - - 
OLDEST - 
Southern Life 


Its Policies are clear and definite in their 


if “aye 
Capital and Surp aus ne: 
InsUrance in Fore 





Assistant Secretary 


ORGANIZED 1871 
RICHMOND, VIRGINIA 


LARGEST 
Insurance 
The PIONEER Southern Industrial Life Insurance Company 


guaranteed 


RE ican tneasinctgin sinbtoeds December 31, 

... December 31, 
..December 31, 
.DecemberS1, SR ere ts 
Total Payments to "Polieyhoik lers since Organization.................. 


W. L. ¥. ROGERSON, 2nd Vice-President 


Company of Virginia 


- STRONGEST 
Company 


provisions and their values are absolutely 


See A $8,470,628.54 
1912. 6.942.580 85 
tt htt 

12;086,813.35 











No long sermon 


is needed 
to prove the salability of our 


force—hundreds more written every 


ness day. 





More than two million of them in 





E INSURANCE COM 
OF BOSTON MASSACHUSETTS 





Policies. 


WILLIAM N. COMPTON 


General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 


busi- 

















W. J. WILLIAMS, President 


ASSETS 





INSURANCE IN FORCE 


Dec, 31, 1893 $ 3,691,843 
Dec. 31, 1899 10,881,961 
Dec. 31, 1905 31,739,266 
Dee, 31,1911 56,060,715 


“st Va. and We 





The Western and Southern Life Insurance Company 
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Also Issues All Standard Forms of Ordinary $500 to $10,000 
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misses 


of this 


payment, and that the object 
business, as of all others, is 
to get the money. Keep the arrears 
off the debit, and the collections will 
take care of themselves. Business 
which they can’t collect on is not busi- 
ness, and applications which they can't 
collect on, in most cases, will never be 
business. When you have a staff of 
men whom you can keep long enough 
to get them tlioroughly imbued with 
these principles (and if the manager 
carries out the above he won't have 
may finals), both the manager's suc- 
c and his men’s success are prac- 
tigglly assured.” 


If a man does not provide for his 
children; if he does not provide for all 
who are dependent upon him, and if he 
has not that vision of conditions to 
come and that care for the daye that 
have not yet dawned, which we sum up 
in the whole idea of thrift and saving, 
then he has not opened his eyes to any 
adequate conception of human life. We 
are in this world to provide not for our 
selves alone, but for others, and that is 
the basis of economy. So that economy 
and everything which ministere to 
economy supplies the foundations of 
national life—President-elect Woodrow 
Wilson 
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THE STANDARD FORM. 





The recent agitation for a revision of 
the standard form of fire policy has 
run its course and ended with less dis- 
turbance to the business than, perhaps, 
the most sanguine hoped for. A special 
committee of the National Convention 
of Insurance Commissioners, headed by 
Superintendent Emmett, has completed 

revision and with all their knowl- 
edge of the legal, insurance and public 
interest phases of the standard policy, 
they could find no jurisdiction for any 
radical changes in the contract. 

When it is recalled that some very 
serious faults were charged against the 
standard form in a publicity campaign 
of which William B. EHison was the 
leading spirit, it is doubly certain that 
the policy was subject to the most 
minute analysis by the commissioners, 
with special reference to these criti- 
cisms. Mr. Ellison charged that the 
standard form was full of pitfalls for 
the insured. 
move all obscurity and make the con- 
tract easily understandable, rearranged 


The commissioners, to re- 


the contents in logical sequence, in- 
cexed the paragraphs, so that the condi- 
tions are boldly set forth. 

So ends another agitation against the 
business that was full of charges that 
were groundless. If the standard policy 
was full of pitfalls for the insured, can 
anyone suppose that the commissioners 
would not remove them? The State in- 
surance Officials are first of all serving 
Vindication of 
the companies and the business is the 
order of the day. 


ir. the public interest. 





WE NO LONGER RESPECT WILLS. 





The other day, the simple and 
straightforward will of a deceased 
prominent citizen, providing for the 
distribution of more than a million and 
a half of property, was overruled by 
the court and the estate ordered dis- 
tributed according to the State’s idea 
of justice. There was a time when the 
State upheld what was considered to 
be one’s right to say what shall be 
done with one’s own after death. The 
wishes of the deceased, however ec- 
centric, were held more or less sacred 
and were usually carried out with 
fidelity and sustained by the courts. 

In these times of many changes, 


there is a very noticeable tendency to 
substitute a form of common justice 
for individual will. It is more than that. 
It amounts to denying the right of the 
individual to exercise control over 
property after death. Indeed, there is 
very serious question if the State will 
much longer sanction the passing on 
from one individual to another, of a 
vast estate. When the young heir of 
a famous family recently inherited a 
great estate, the doubt was expressed 
in more than one quarter, that he 
would be able to hand to his son, this 
great wealth intact as he had received 
it from his father. 

The growing uncertainty of wills 
leaves but one certain form of be- 
queathing a competence to our depend- 
ents. That is, by means of life insur- 
ance. More and more, our business 
men are coming to see that the 
great innovation of income insurance, 
solves the often distressing problem of 
how to provide for our families, In- 
come insurance removes the danger of 
improper investment, or in fact, re- 
moves the whole investment problem. 
The income is certain, invariable and 
as regular as time. Once more we find 
that insurance rises to the needs of 
the people under changing conditions. 





We must accept it as a fact, that even 
though a man has the ability to make 
a fortune, he often lacks the ability to 
keep it, and here is where the conpora- 
tion comes in, as a safe custodian of 
trust funds. The individual goes into 
mental decay and makes mistakes 
which are fatal. A corporation does not 
grow old mentally. It is constantly re- 
newed by new blood, older men giving 
place to younger. ‘The individual in- 
vestor brings to bear on a business mat- 
ter only his own view and knowledge, 
whereas the corporation, by virtue of 
system and organization, has the ser- 
vices of a number of men, trained in the 
making of investments, and who know 
how to size up things from every angle. 

The corporation believes and acts on 
the principle that in the multiplicity of 
counsel there is great wisdom. The 
corporation employs more safe-guards 
against loss. It is always “on the job,” 
whereas the individual may lose out by 
being sick or absent from home. Fi- 
nally, a loss that would stagger the in- 
dividual, might be easily overcome by 
the corporation, because the percentage 
of loss in the latter case is so small 
that it is easily made up.—Vice-Pres. 
Gail B. Johnson, Pacific Mutual Life. 





Amends Jersey Liability Law. 





An amendment to the employers’ 
liability law, allowing the courts to say 
whether a_ beneficiary shall receive 
compensation in a lump sum or in 
weekly installments, and raising the 
ages of dependent children, passed the 
New Jersey Senate some days ago. Mr. 
Colgate declared it “would be good for 
the workingman, but bad for the 
lawyers.” 





Willard Done has been reappointed 
insurance commissioner of Utah for a 
four year term. ° 





Van Iderstein & Barker attorneys 
for H. E. Phillips and for Joseph J. 
Schumacher secured attachments in 
this city aggregating $69,339 against the 
American Union. 

A man in office without means must 
abandon the hope of making the future 
of his family luxuriously comfortable. 
All a man can do under existing cir- 
cumstances to safeguard his family is 
to get hig life insured.—Wm. H. Taft. 


CONFESSES TO BIG SWINDLE 


FREDERICK A. BETTS IN TOILS. 








Said to Have Got Many Thousands 
From Employes of Metropolitan 
Life While an Officer. 





Frederick A. Betts, formerly insur- 
ance commissioner of Connecticut, who 
is said to have fraudulently obtained 
almost $150,000 from fellow employes in 
the Metropolitan Life Insurance Com- 
pany, pleaded guilty to grand larceny 
yesterday before Justice Seabury in the 
Criminal Branch of the Supreme Court. 

Mr. Betts, until November, 1910, was 
an assistant secretary of the Metro- 
politan Life Insurance Company. Dozens 
of persons connected with the company 
were found to have suffered by the con- 
fidence they placed in him because of 
his official position. Betts pretended he 
was engaged in syndicating real estate. 
Ii was an exceptional opportunity, he 
said, to make a paying investment, and 
he would extend it only to employes 
of the Metropolitan. 

He is said to have accepted a small 
amount from the bootblack in the 
Metropolitan Building, $950 in cash 
from Francis Byrne, the barber in the 
building, and $2,000 from Mrs. Mary H. 
Drake, of No. 1632 Riggs Place, Wash- 
ington, the widow of an old friend anu 
former insurance commissioner. 

The indictment to which he pleaded 
guilty charged him with the theft of 
$2,500 from Guy W. Cox, of the firm of 
Butler, Cox, Bacon & Murchie, Boston 
attorneys for the Metropolitan Life In- 
surance Company. Mr. Cox got a 
promissory note for $2,500, signed by 
Betts as “trustee,” but he was never 
able to get any of his cash back, nor 
did he get any satisfactory explanation 
from Betts as to the exact nature of his 
syndicate plans. Betts represented to 
Mr. Cox that it was property on Fourth 
avenue which he was syndicating. In 
other instances the property was “in 
the West.” 





PASSES LIABILITY MEASURE. 





Administration Bills Also Adopted by 
Pennsylvania House—Senate 
Likely to Approve. 





yovernor Tener’s Industrial Acci- 
dents Commission’s workingmen’s com- 
pensation and employers’ liability bill 
passed the Pennsylvania House Tues- 
day by a vote of 159 to 28. The bill 
introduced by Representative Shern, of 
Philadelphia, was taken up as a special 
crder and there was no debate. 

The House also passed four compan- 
ion bills presented by Mr. Shern. The 
first of these was a joint resolution to 
amend section 21, article 3, of the State 
Constitution so that all obstacles will 
be removed before the compensation 
and liability law is carried into effect. 
The resolution was passed by a vote of 
163 to 10. Both administration meas- 
ures are expected to pass the Senate. 

The other pieces of legislation were 
the bills regulating policies of insur- 
ance against liability, arising under 
section 2 of the compensation measure; 
providing for the incorporation and 
regulation of employers’ mutual liability 
insurance associations and requfring 
employes to make a report to the 
jureau of Industrial Statistics of acci- 
dents to employes and prescribing a 
penalty for noncompliance. 





Richard Deming, vice-president of the 
American Surety Co., addressed the 
Insurance Society of New York on 
Tuesday on the subject of “Fidelity and 
Surety Bonds.” 





The Surety Association of Pitts- 
burgh held its annual dinner Monday 
evening which was attended by a num- 
ber of surety underwriters from New 
York. 





OF PERSONAL INTEREST 











Vice-President Gail B. Johnson, re- 
ferring recently to the plans of the 
company for its big agency convention 
on the Coast during the Panama-Pa- 
cific Exposition in 1915, grew reminis- 
cent: “How well I remember the school 
teacher's telling his class of boys, of 
which I was one, of a great Exposi- 
tion to be held in Philadelphia about 
five years from that time,” said Vice- 
President Johnson. He hoped we 
would all live to see it, though I had 
my doubts about it, as five years is 
a long time for a boy to look ahead. 
But they rolled by and it was my 
pleasure to see that first great Fair— 
the Centennial Exposition in 1876, 
where the telephone was exhibited as 
a freak curiosity and as something ‘to 
please the children.’ Seventeen years 
later it was my good fortune to visit 
the World’s Fair at Chicago, where the 
great “White City” surprised the world 
with its marvelous architecture and 
mammoth exhibition of products and 
manufacturers. Ten years thereafter 
another great World’s Fair was held in 
St. Louis. No one thought it could 
equal in beauty and interest the Chi- 
cago Exposition, but it did. I shall al- 
ways be glad of the week I spent at the 
St. Louis Fair and that it has been 
my privilege to see all three of the 
really great fairs held in the United 
States—one to celebrate the 100th 
anniversary of our independence, the 
second in honor of the 400th anni- 
versary of the discovery of America, 
and the third commemorating the 100th 
anniversary of the purchase from 
France of that vast domain then 
krown as Louisiana. And now I have 
in pleasant anticipation a visit to the 
greatest Exposition of all—the Pana- 
ma-Pacific, to be held in the Golden 
Gate City of San Francisco in 1915, 
celebrating the completion of the 
grandest work of all time, the Panama 
Canal.” 





Assistant Secretary of the Fidelity 
& Casualty Co., Henry Crossley, who is 
making his home this winter in Red- 
lands, California, passed a busy two 
weeks in southern California inspect- 
ing various offices and agencies of the 
Company. He is enthusiastic concern- 
ing conditions on the Pacific coast, 
where our writings in California alone 
during 1912 were found to be in ex- 
cess of $310,000. The southern counties, 
with Los Angeles as a center, con- 
tribute fully one-third of the amount.— 
Fidelity & Casualty Bulletin. 





John Dean Browne, for thirty-three 
years president of the Connecticut Fire 
Insurance Co. and one of the leading 
citizens of Hartford, died suddenly at 
his home in tthat city. Mr. Browne 
was 75 years old. In his early life he 
was a resident of St. Paul, Minn., and 
enlisted in the second regiment, Minne- 
sota Volunteers at the outbreak of the 
Civil War. He carried the first 
electoral vote from Minnesota. to 
Washington for Abraham Lincoln. 





The Allied Real Estate Interests of 
New York has appointed a committee 
to consult with the Board of Estimate 
and a committee of the Chamber of 
Commerce on proposed legislation to 
limit the height of buildings in New 
York. This committee is composed of 
the following: Darwin P. Kingsley, 
president New York Life; Elbridge G. 
Snow, president Home: Clarence H. 
Kelsey, president Title Guarantee and 
Trust Company; Charles S. Brown, of 
the Douglas Robinson, Charles  S. 
Brown Company; Louis V. Bright, pres- 
ident Lawyers Title Insurance and 
Trust Company; William H. Chese- 
brough, president Alliance Realty Com- 
pany and Allan Robinson, president 
Allied Real Estate Interests. 











March 27, 1918. 








~ FIRE INSURANCE DEPARTMENT 





RRVISE STANDARD POLICY 


IN LANGUAGE. 





LITTLE CHANGE 





Rearranged, Brought up to Date With 
Some Clauses Modified—To Recom- 
mend to all States. 





The committee of insurance commis- 
sioners composed of Superintendent 
William T. Emmet of New York, Com- 
missioners James R. Young of North 
Cerolina, Charles Johnson of Pennsyl- 
yania and Burton Mansfield of Connec- 
ticut, which was appointed by the Na- 
tional Convention of Insurance Com- 
missioners to draft a revision of the 
standard form of fire policy which is 
in use in a majority of the States, has 
completed its work, the final touches to 
the tentative draft having been given at 
a meeting held at the Insurance De- 
partment offices in New York on Mon- 
day. 

Little change is made in the language 
of the standard form, but the whole 
was re-arranged in logical sequence 
after the typewriter form of policy, 
with black face topical indexes to the 
paragraphs, so that its contents can be 
seen at a glance. The old clause re- 
quiring the certificate of a magistrate 
or notary has been eliminated alto- 
gether. This clause reads: “and shall 
also if required, furnish a certificate of 
the magistrate or notary public (not 
interested in the claim as a creditor 
or otherwise, nor related to the in- 
sured) living nearest the place of fire, 
stating that he has examined the cir- 
cumstances and believes the insured has 
honestly sustained loss to the amount 
taat such magistrate or notary public 
shall certify.” 

The abitration clause has been amend- 
ed so that the third person shall be 
appointed by the supervising insurance 
official instead of by the court. 

Superintendent Emmet, chairman of 
the committee, will submit this draft to 
Governor Sulzer and the Legislature 
as his recommendation. The commit- 
tee will report the draft to the next 
meeting of the commissioners which is 
to be held in Chicago on April 9. If 
it meets the approval of the convention, 
the commissioners will recommend its 
enactment in all the States. 

The new contract was not made pub- 
lic last night. It is understood, how- 
ever, that no radical changes have 
been made in the verbiage. It is said 
that the differenent clauses have been 
rearranged and the whole affair so 
printed that the policyholder will have 
little trouble in understanding just 
what it provides. 

When the report is submitted to the 
governor copies will go to the fire in- 
surance men and they will be given an 
opportunity to present their objections 
if they desire. 

The present New York standard form 
of fire insurance policy is in use prac- 
tically in every State in the Union with 
the exception of Massachusetts, Maine, 
New Hampshire, Iowa, Oregon and Wis 


ecnsin. With the exception of Michi- 
gin, where there are slight changes, 


the States named have special forms 
preseribed by law. 





WESTERN UNION MEETING. 
Number of Special Topics Up for Dis- 
cussion at Philadelphia Gathering 
April 9-10. 





The meeting of the Western Union 
Which is scheduled to be held in Phil- 
acelphia April 9 and 10 will discuss in 
addition to the regular business the 
following topics, a committee having 
been appointed to report on each: 

“Competition from Outside and from 
City Brokers,” P. D. McGregor, chair- 
man. 

“Desk Room—Shall Present Rule Be 





Changed?” J. Montgomery Hare and 
William Hare, chairman. 


“Phonograph Records—How Should 
They Be Written,” W. H. Sage, chair- 
man. 


Policies and Co- 
Street, 


“Blanket Forms of 
insurance Allowance,” C. R. 
chairman. 

“Term Policies on Sprinklered Risks 
—Should Rule Be Amended?” J. H. 
Stoddard, chairman. 





TO LIQUIDATE AMERICAN UNION. 





Dauphin Co. Court Issues Order on 
Testimony of Pennsylvania In- 
surance Department. 





On testimony submitted by the Penn- 
sylvania insurance department, the 
Dauphin County Court at Harrisburg, 
Pa., issued an order on Wednesday for 
the liquidation of the American Union 
Fire of Philadelphia. The State insur 
ance commissioner is to have charge 
of the liquidation. 

The statements of the insurance de- 
partment were to the effect that the 
Company was hopelessly insolvent and 
so completely involved as to make 
liquidation necessary. No action has 
yet been taken for the appointment of 
a receiver. 





CAIRNS MADE GENERAL AGENT. 





In Charge of Seven States Succeeding 
George H. Bell for North British 
and Mercantile. 


Edward T. Cairns, who has served 
the North British & Mercantile in im- 
portant posts for more than a dozen 
years, has been appointed general agent 
of the Central Department of the 
Company, succeeding George H. Bell. 
Mr. Cairns has been 
proved risk department since 1916, havy- 
ing succeeded Everett U. Crosby. The 
territory in Mr. Cairns’ department 


comprises Ohio, Indiana, Michigan, 
Wisconsin, Minnesota, Kentucky and 
Tennessee. Mr. Cairns will have as 
his assistant, Frank L. Stabler, who 


has been State agent for Indiana. 


YORKSHIRE'S ATLANTA DEPT. 





Dargan & Hopkins of Atlanta, Formed 
to Act as Managers—Manager 
Boyd in South. 





The firm of Dargan & Hopkins has 
been formed at Atlanta to act as man- 
agers of the Southeastern Department 
of the Yorkshire. Ernest B. Boyd, un- 
derwriting manager of the Company, 
has been in the South perfecting de- 
tails for the new department. Mr. 
Dargan is a son of the southern man- 
ager of the Royal and Mr. Hopkins has 
served both the Royal and the Lan- 
cashire in the South. 


Off for Europe. 





Edward Meinel, recently appointed 
associate United States manager of the 
Salamandria Insurance Company, of St. 
Petersburg, sailed from New York this 
morning on the Kaiserin Augusta 
Victoria. He plans to spend six weeks 
on the Continent, visiting a number of 
the leading centers, including, of course, 
the Russian capital. 





W. L. Tillotson Dead. 





William L. Tillotson, for the past 
eight years local manager of the 
Niagara Fire and for more than fifteen 
years in the service of the Company, 
died at his home at Rockville Center, 
Long Island, last week after a _ brief 
illness. 

Prior to going with the Niagara Mr. 
Tillotson was local manager for the 
Magdeburg of Germany. A man of fine 
business ability and high character he 
was deservedly popular with brokers 
and others having dealings with him. 
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CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 


A wise agent makes his strongest company 


to be the Continental. 


HENRY EVANS, President 


company is certain 
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Fidelity-Phenix Fire Insurance Company 
OF NEW YORK 





Ten thousand loyal agents prove the practical 
value of representing the Fidelity-Phenix 
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HENRY EVANS, President 
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FIDELITY (FIRE) 
Backed 
issued today. 


Home Office 
80 Maiden Lane, New York 
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OF NEW YORK 
by almost 
sources, the Fidelity Underwriters 
policy is the strongest fire policy 


Gross Combined Assets........ $42,215,116 
Policyholders’ Surplus.......... $23,589,661 


UNDERWRITERS 





illimitable  re- 


“_s...,..T,''''''''?'''?'eT.,TT 


Western Office 
332 South La Salle St., Chicago 
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RICHARDS BILL KILLED. 





Measure Prohibiting Rate Making in 
New Jersey Overwhelmingly 
Defeated. 





By an overwhelming vote the Richards 
bill designed to prevent fire insurance 
companies from instructing their agents 
as to rates, was defeated in the New 
Jersey Assembly on Tuesday. 

The measure was very loosely drawn 
and its defeat was early predicted. The 
Richards bill was the last of the hos- 
tile insurance measures’ before the 
New Jersey Legislature. 


Hegeman Heads Brokers Association. 


At a meeting of the Fire Brokers 
Association of the City of New York 
(Inc.), held yesterday, the following 


officers were elected: President, A. C. 
Hegeman, of A. C. Anderson & Co.; 
vice-president, John A. Eckert, of John 
A. Eckert & Co.; Treasurer, F. W. Still- 
man, of E. W. Stillman & Co.; secretary, 
George W. Will. 


WILL INSURE AEROPLANES. 
Senator Bulkeley’s New Automobile 
Insurace Co. of Hartford, Includes 


That Hazard. 





The Automobile Insurance Co. of 
Hartford, which has assumed the old 
charter of the Manufacturers Fire and 
Marine, the latter never having organ 
ized, will include in its powers the 
writing of aeroplanes. It will be re- 
called that the charter was acquired a 
short time ago by Senator Morgan G 
Bulkeley, president of the Aetna Life 
and a number of associates. The Com 
pany is empowered to write a general 
fire insurance business together with 
its associated lines The capital will 
be $2,000,000. 





Fire Marshal Bill in New Jersey. 





A bill in the New Jersey Assembly 


authorizes the appointment by the Gov- 


ernor of a State Fire Marshal 
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PUBLIG WOULD BE SUFFERER 


IF COM. JOHNSON’S BILL PASSED. 


Underwriters and Brokers Point Out 
Effects of Revolutionary Changes 
in Procedure. 


A number of prominent’ under- 
writers and brokers have pointed out 
the effects that would result from the 
passage of the bill prepared by Fire 
Commissioner Joseph Johnson which 
is aimed to prevent arson in New York 
by requiring written application by the 
person seeking insurance and also an 
inspection of the property to be cov- 


ered, In brief, the bill provideg the 
following: 
I—wWritten application for fire in- 


surance by the assured. 

IIl.—Personal inspection of risks by 
fire insurance companies through 
agents or brokers. 

lll. —Filing at Fire Headquarters of all 
duplicates of the fire insurance 
applications. 

1V.—Construed as a misdemeanor any 
false statement by assured for 


fire insurance in connection 
with application for such in- 
surance. 


V.—That a penalty of $1,000 be im- 
posed on any company violating 
its provisions 





In regard to this proposed legisla- 
tion, F. C. Buswell, vice-presient of the 
Home and chairman of the Committce 





on Laws and Legislation of the Board 
of Fire Underwri is quoted by the 
New York Times as saying: 

“The public will have to pay if thé 
proposed amendment is adopted. The 


forced to raige the 
more than 3,000,000 


companies will be 
rates applying to ( 

fire insurance transactions. *If the pro 
posed amendment is adopted it cannot 
accomplish the result desired. It 
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not prevent the insured, for instance, 
from moving his goods which have 
ee! duly inspected rom l 
where a fire may occur s 
Assuming tbat 
is dishones he could produce I 
cation for irance and the certificates 
of inspec I age brokers for 
the Iran com and demand 
pay! of nis po } ware 
certificates would i 


house 


DauKks 
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the certificates must be 
proof of insurance Dei 
made on them.” 

Elij of W 
Kennedy treet, sz 
conditions icendiar 

re Commissio 
John li 
and hat compa 
smail nus t Dou 
less than sand as $s 
by the re ndment was 


tle up the big 





f this amendment would 
3s seriously big financial 


the 









interests 


out acomplis 

the pr 
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| the case 
od of the arrival 
1 0 hé arrivai 














th a big consignment of 
n He direets that the mer 
ct placed in storage and notl 
f\< sur t he 
C } 
about fifteen minute 
rchant’s good fe protected 
zZ Under @ proposed 
merchant must make 
r rane and “t 
- {) }é te m i 
, r avents ¢ . 
rer 
D 
€ ym T ti 
‘ gains? 9 
‘ hile he insurances 
vy wr 
t frequently happer at a con- 





signee wants to borrow money immeat- | 
ately on a consignment. If it be in- 
sured, he can obtain a loan without loss 
of time, but a bank will not accept as 
security an uninsured consignment. 
Storage warehouse ow ners, whose goods 
are shifting constantly, would find it 
impossible to insure under the pro- 
posed law. The householder could noi 
furnish a description of his furniture, 
because he igs constantly adding to or 
decreasing the articles, yet any change 
he might thus make might invalidate 
his insurance. In fact, the amendment 
would make the transaction of business 
and living as conducted in New York 
impossible.” 
Loss to the Public. 


seeiye Benedict of 35 Nassau Street, 
the ieading biokers 
York, Said: 


Oe Oi lusulabce 


in .vew 


“The proposead amendWwent would 
make Msurauce of dvuubiftul value to 
ime public. it would prove an onerous 
vuruen tO Lie insured. Uur merchants 
BuOcUIG DOL ve euivarrassed in such a 
Way. it may ve true imal there has 
veenh Resligence li lollowing up the 
uovecuich OL ali those concerued in the 


inceDulaiy fires, Lut the ilaci remains 
proposes to penal 
business Commudily 
coluparatively short 


thal the allenuuent 


ize Wue 
cause ol a 


entire Ue- 


sliail 
coming. 


iis amendment will not bring ans 


reimedy to te troudvle. ‘the man who 
woulu make a dishonest claim wouid 
imake a dishonest applicatioy. The 


introduce an unsta- 
hneeus something 
would give unscrupulous 
insulalce colmpanies opportunily to re 
risks. Such companies might 
jake up oid applications when the joss 
had occurred, if the property of 
He assured at the time of the tire did 
not auswer to description con- 
tained in the the insurance 


alendment 
bility Where 
Stabile. it 


would 
pusiness 


pualate 


tne 


application 


would be invalidated. We brokers can 
work under any rules which may be 
laid down tor us, but public sentiment 
will be so overwhelmingly against this 
measure at the public itself will take 





care of it. 


Johnson seeks re 


if Commissioner 
forms, he could propose that the lnsur 
ance Department license with great 


care and with limitations, both brokers 
and adjusiers, and revoke licenses fur 
cause. Let there be cordial cw- 
operation between underwriters, the 
Insurance Department, the Firé De- 
partment, the police, and the Fire Pre 
vention Bureau as to any suspicious 
fires. Let such co-operation be exer- 
cised at the time of the loss. Penalize 





t lilty parties to the limit of the 
law. Put such parties on a blacklist 
and keep them out of the business. 
The proposed amendment wants to 
take away rerogatives of the In 
surance cot! nies and put them in the 
hands of one bureau, It is not right 


to attack our citizens under the Penal 

Code.” 
R. C. 

said: 
“Rigid 


Rathbone of 8) Maiden Lane, 


investigation at the time of 





loss is what is needed in the pre 
situation Th proposed amendment 


le financial trans 


ness. It 


would hamper the 





busi 





action in r I 

would necessit additional expenses 
in transacting insurance and _ thus 
greatly increase the rates to the public: 


There are of adjusters at 
re nt j i 


n nce 


—— 
staff 
a public adjuster 


tter <« have 


pusiness 


yi 


of the com 





1a Ass 


caused the present trouble.’ 


Oppose Limited Representation. 
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ANNOUNCEMENT 


We desire to advise our friends 
and patrons, and those who will 
become patrons of this office 
that we have been appointed 


SOLE AGENTS 


OF 


The American Insurance Co. 


Of NEWARK, N. J. 

WITH 
Assets of = 
FOR 


BROOKLYN 


WRITING 


$9,866,175 Capital and Surplus - $4,135,103 


FIRE and AUTOMOBILE INSURANCE 


In addition to the above we represent the follow- 
ing companies as Brooklyn Head Office Agents: 


American Central of St. Louis 

Ins. Co. State of Pa. 

Hamburg Bremen of Germany 

Pittsburgh Fire Ins. Co. of Pa. 

Casualty Co. of America 
Writing Fire, Plate.Glass, Automobile 
and all forms of Casualty Insurance 


LEHRENKRAUSS’ 


INSURANCE AGENCY 
359 Fulton Street 


Franklin Insurance Co. of Pa. 
Aachen & Munich of Germany 
Camden Fire Ins. Co. of N. J. 
Ocean Acc. & Guarantee Corp. 
Great Eastern Casualty Co. 


SONS 


Brooklyn, N. Y. 











THE VITAL FIVE MINUTES 


After Fire is Discovered Are 


/ 


the 
proper ty 


of flames 
department 


are 
and 


the Ones That Count 


Between the discovery of 
fire and the appearance of 
fire department, a 
owner 
more to prevent the spread 
than 


may do 


the whole 
after the fire 


has gained headway. 


Insurance men will 1eeom- 
mend fire extinguishers that 
EASILY 
INSTANTLY 
TIVE on incipient fires, 


OPERATED 
EFFEC- 


The protection affiided by 








PYRENE | 





in dollars. 
The 


gases in 





PYRENE 
EXTINGUISHER isa 
double-acting, 
strongly built pump. 
easily operated and does not 
get out of order. 


The compound PYRENE 
is a combination of powerful 
liquid form. It 
SMOTHERS fires 
wetting down. 
good until used. 
does not damage surround- 
ing materials. 


is too great to be estimated 


FIRE 


powerful, 
It is 


without 
PYRENE is 
PYRENE 





RECOGNIZED BY THE NEW YORK INSURANCE EXCHANGE 


ACCEPTED BY THE CHICAGO BOARD Or UNDERWRITERS 














Brokers Franciseo and other 
California center re actively oppo 

v measure now before the State 
Legis r hich would limit the num 
ber of representative any insurance 
company might appoint to two in each 
eity of 106,000 population or less. Local 

ente general! upport the bill. 


PYRENE MANUFACTURING (C0., New YORK’ city 
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ESTIMATE LOSS AT MILLION 


NO ONE OFFICE HARD HIT. 


Loss in South Comparatively Light— 
Form of Tornado Policy 


—Rate Schedule. 


(Continued from page 1.) 


eunder, shall be payable only after 





1. full compliance with the terms, u 
lations and requirements printed here 
in (or on the back hereof) which are 
made a part of this policy contract 


This Company reserves the right, if it 


elect, to take all or any part of the 


les damaged at their ascert 
appraised value; al 





o repa 











ld or replace any property damaged 
destroyed; but there ca ke no 
ibandonment to this Company of the 
| erty herein described or a part 
eof 
case of any fraud, false vearing 
representation or concealmen ) 
insured touching any matte 
ng to this insu e or the s 
reof; or if hange 1e1 


any cen 





































he death of an insured, take 

he interest or title the subjec 

his insurance; or if the policy be 
ned without written consent of 
Company indorsed hereon, then 
ch and eve of the abov 
this entire sha void 

Compar yt iable for 
] or amage cause 7 hv h Li] 
her driven by t or . snow 

frost or cal veather ror for 
ywwing down of l mok 

inles ecifical sured) 

ys, signs, te I ard 
tditions, nor r los ) amas 
ilidn¢ ( their . ) in 

of ¢ i ) ruc 
nless same are « 
nder roof. with all outside door 
vindows pet , 

r lo T } isione 

or ly by or t h ar 

xp] tidal wa tnine 
iter, «¢ flow, € 1 1 nor | 
. ° a: 

nor | reason of ar inance 
i regulating the constru o! 
iir of buildings, nor for conse 
tial loss of any kind. 

Company shall not be liable for 
loss or damage caused vate 
1in, wheth r not 
ss the I tain 
he pro] + on 
an actual 
of same t ] oO 

and shall then be liable only for 
1 d to the interior of tl 
li inst h re 
Ss may be cause or rai 
ing the buildin yenings 
e roof or walls e di 
mn of the wind. 
his Company shall not be ible fo 
or damage to -accounts bil 
ney, deeds, evidence of debt, se 
bullion, manuscripts, nor, unk 
ressly assumed by agreement e! 
ed hereon, for casts, curiositie 
vings, medals, models jewelry 


erns, pictures, scientific apparatus 
Ipture, store or office fixtures, 
there shall any Tornad 


be other 


irance or contract of Tornado insur 
e, whether valid or ngt, on th 
yperty described herein,’ glaim upo 

Company shall be. only for such 


»yrtion of the loss as th 
shall to tl 


policy bear 
nce 
stipulated that only 


insurance 


is especially 


h proportion of the under 





policy on any building, covets on 
te, stained, leaded or cathedral glass 
rein, as the value of such glass shall 
r to the value of said building; and 

» such extent only shall this Com 
y contribute with other insurance 
payment of any loss thereon; and 


insur 


surance 


te glass, accident or casualty 
e shall be deemed other i 
treated as contributing 

case of fire ocurring subsequent to 


iT 
loss or damage by tornado, wind 
rm or cyclone, this Company shalt 
liable under this policy only for 


ih loss or damage as occurred pre 


THE EASTERN UNDERWRITER 


vious to said loss or damage by fire 


and for no loss by fire whatever. 


This Company reserves the right to 
eancel this policy or any part thereot 
at any time by giving notice to the in 
sured (or any one of them), and if the 
premium has been Lully paid, refundiux 
the pro rata unearned portion thereof 
Protection, however, under this policy, 
if in full force and effect, and the 


premium has been paid, shal! continue 


live days from the receipt ot such 
notice. This policy May also be cau 
celled on request of the insured, in} 
which event the Company shall be en 
titled to the customary short raie 
premium for the time expired. 


lu the event of loss the insured shall 
forthwith protect the property 


further damage, separate the damaged 


and undamaged personal property and 
make a complete inventory of same, 


Stating the quantity and cost of each 


article and the amount claimed thereon 
and shall within fifteen days give notic« 
f I writing to Com- 


such i08s in this 





pany, and within sixty days after the 
date of the tornado, windstorm or cy- 
clone, render a statement to this Com- 
pany, signed and sworn to by the in 
ured, stating the interest of the in- 
sured and ali others in the property; 
the cash value of each item thereof and 
the amount of loss thereon; all other 
insurance iether valid or not covering 
any part of said property; and shall 
irnish an itemized statement of loss 





m and damage to (and if required 
lans and specifications of) any build 
ing, fixtures or machinery herein de 
cribed. 

The insured, as often as required, 


shall exhibit to person designated 
this Company ali that remains 


any property herein described, and sub- 


auy 


ry Ol 


mit to examinations under oath by any 
person named by this Company, and 
subscribe the same; and, as often as 
required, shall preduce for examination 
ill documents, books of acccun bills, 
invoices, and other vouchers, or certi 


fied copies thereof, if originals be lost, 


reasonable place as may 








designated by this Company or it 
presentative, and shall permit ex- 
ract nd copies thereof to be made 
In the event of disagreement as to 

he amount of any loss or damage, the 


ame shall, at the written request of 
| } ascertained by two 


either party, be 
competent and disinterested appraisers, 


hose appointment shall, if requested, 
be agreed to in writing, the insured and 
this Company each selecting on and 
the two so chosen shall first select a 
competent and disinterested umpire 
the appraisers together shall then « 
mate and appraise~ the loss, stating 
separately sound value and damage, 
and failing to agree, shall submit each 
subject of difference to the umpir 
and the award in writing, under oath 
of any two of them shall determine th 
amount of such loss, but such ap 





shall affect no other question 
this policy; and until such appr: 
if requested, shall be had, the loss s 
not be payable The parties thereto 
shall pay the appraisers respectivels 
selected by them, and shall bear equally 
the expenses of the appraisal and un 
pire. All claim for any loss or damagi 
shall be forfeited by failure to furnis! 
‘roofs of such loss or damage withil 
the time and in the manner above pro 
vided, including examinations under 
oath and the award of appraisers, if 
the same or either of them have b 
requested No suit or acti ‘ il 
olicy, for the recovery of any claim 
shall be sustainable in any court of law 
rv equity until after full compliance b 
the insured with all the foregoit re 
quiremenis, nor unless com need 
vithin twelve months after the date ot 
he tornado, windstorm or cyclon¢ 
Rates Charged. 

In the South two schedules of rat 
re in force the one applicable to the 
counties upon the Atlantie and the Gulf 
coasts, and the other chargable in the 
inland counties The former are just 


double the latter, but so much er 


irom | 
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FIRE & TORNADO INSURANCE 















































































American of Newark 
Chartered in 181€ 


Capital Stock 
Liabilities - . ° 
Special Reserve Fund 
Net Sur; lus ° 


&1.000,000.00 
5,431,.072.05 
300,000.00 
3,135 102.52 


Tonal Assets $9.866,174.57 


i’. L. Hoadley, President 
C. W. Bailey, Sec’s. 


F. Hoadley, Asst. Sec’y. 


Cc. E. Sheldon, V. Pres’t. 
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BASTERN UNION MBBTING 


UNDERWRITERS AGENCIES AGAIN. 


Large Cities Committees Requested to 
Investigate and Report on 
Present Conditions. 
the Eastern 
rooms of the 
York, last 


A regular meeting of 
Union was held at the 
Downtown Association, New 
Thursday which was very well at- 
tended, lunch being served as usuak 
In the absence of President Rees, Vice- 
President A. E. Duncan presided. The 
several standing commiitees made their 
routine’ reports, but there was nothing 
of any. particular importance that de- 
veloped from ary section of the country. 

A proposition to take up commissions 
on tornado business in large cities was 
laid on the table as not being of suffi- 
cient importance to call for legislation. 


The Northern New Jersey Com- 
mittee made a general report of con- 
ditions which appeared to be quite 


satisfactory. 

The Sprinklered Risk Committee re- 
-ported that experts were making ten- 
tative applications of a new restricted 
schedule but so far there was nothing 
definite to report, 

The State of Arkansas 
to in view of the recent legislation 
which permits of the employment of 
the common rate maker and a special 
committee was appointed to consider 
what would be advisable to do in rela- 
tion thereto. 

There was a long and interesting 
discussion on the subject of numerical 
equality of local agency representation 
in the large cities which brought up 
as usual questions involved in the Un- 
derwriters Agency situation and the 
several committees having the large 
cities in charge were requested to in- 
vestigate present conditions and report 
to the next meeting of the Union. 


was referred 


back 


GIVEN LARGER TERRITORY. 


Lehrenkrauss Agency Now Sole Brook- 
lyn Representative of American 
Insurance Co. 

In appreciation of the excellent work 
performed by J. Lehrenkrauss’ Sons 
during the eight years of their repre 
sentation of the American Newark, 
in the Western district of Brooklyn, the 
Company has extended the territory of 
the agency to cover the entire Borough 
of Brooklyn, taking up April 1, 

the other office now maintained. 





of 


of 


as 


Writing both fire and automobile in- 
surance, and conducting its affairs 
under a highly progressive manage- 


ment, the American is one of the most 
popular companies in the Lehernkrauss 






agency and its business there shows 
steady gains. The latest financial re- 
port of the Company shows assets of 
$9,866,174; a capital of $1,000,000 and a 
net surplus of 35,102. Under its 
new arrangement with the American, 
the Lehenkrauss agency will materially 
increase its already broad _ writing 
facilities. It now represents eight fire 
insurance companies with total gross 
assets of $30,346,666, and surplus to 
policyholders of $12,450,868; casualty 
companies with total assets of $8,161,- 
956 and surplus to policyholders of 
$2,681,798. It is justly regarded as in 


the front rank of Brooklyn agents. 


RATES EQUITABLE. 








Bridgeport Committee Has no Fault to 


Find With Insurance Tariffs 
in Their City. 
Following an intelligent and honest 
ance rates in Bridgeport, Conn., a com- 


mission appointed by the mayor nearly 


inquiry into the question of fire insur- 
a year ago, reports that the tariffs in 
force are thoroughly reasonabie. Means, 
which if adopted, will secure lower 
rates, were pointed out by the com- 
mitee and much other wholesome ad- 


vice upon tthe subject of fire prevention 
supplied. 

It was held that in “determining 
insurance rates the past history alone 
is not sufficient, and the practice of 
considering the possibility of a greater 
future loss seems a sound policy, when 
generally hazardous conditions are per- 
mitted to exist. We are not asked to 
pay for heavy losses in less fortunate 
cities, but rather to provide for the 
possibility of severe loss in our own.” 

After noting the recent investigation 
of the city’s fire hazard by the engineers 
of the National Board of Fire Under- 
writers, the commitee recommends to 
the Common Council the following: 

First—The immediate adoption of a 
suitable building code. 

Second—That the fire limits district 
be extended to include and properly 
protect all business districts, and that 
construction outside these limits be so 
regulated as to prevent the developing 
of dangerous conditions. 

Third—That a complete code of regu- 
lations, governing the manufacture, 
sale, storage and transportation of all 
explosive and inflammable materials be 
adopted by ordinance, the chief of the 
fire department to be held solely re- 
sponsible for its enforcement. 

Fourth—That an ordinance be adopt- 
ed providing for the care and inspection 
of premises by the Fire Department to 
safeguard the public and _ property 
against fire. 





ACT VOLUNTARILY. 


Tuttle, Wightman & Dudley, Inc., No 
Longer to Sell Stock or Manage 
Washington Companies. 


At a special meeting of the board of 


directors of both the Commercial and 
First National Fire Insurance Com- 
panies of Washington, D. C., Tuttle, 
Wightman, Inc., announced that steps 
had been taken for the dissolution of 
that corporation and requested that 


the contract, both for the sale of stock 
and for the underwriting of the Com- 
pany, be surrendered and canceled, 
This offer was accepted and resolu- 
tions were passed by the two companies 


looking to home office management of 
their underwriting. 
Robert R. Tuttle remains as one of 


the vice-presidents of the First National 
and as president of the Commercial 
Fire. S. J. Johnson was elected secre- 
tary of the First National and in con- 
junction with other officers of the 
Company will have charge of the under- 
writing. The underwriting of the Com- 
mercial Fire Insurance Company will 
be under the charge of its president, 
Robert R, Tuttle. IF. S. Dudley, former- 
ly secretary and treasurer, resigned 
those positions to accept only the first 
vice-presidency of the First National. 
Leslie Cramer was elected treasurer of 








) 

the First National. 
The officers of Tuttle, Wightman &} 
Dudley, Inec., fee: that their work in| 
| 


the organization of these companies has | 
been completed as an incorporated con- 
cern and the directors of both com- 
panies feel that the work accomplished 
has been exceedingly well done in a 
comparatively short period of time, 


$50,000 Fire in Newark. | 


Two fires occurring almost simultane- 
ously at Newark, N. J., on the night of 
the 19th resulted in a property loss of 
nearly $50,000. The larger of the fires 
occurred in the factory of the New 
Jersey Sash and Door Company, which 
was destroyed. 

The other fire was in the plant of the 
Hudson Hoe Company at New and 
Hoyt streets, when $10,000 loss was 
caused, 

The Netherlands Fire & 
ance Company. of Holland, has been | 
admitted to do fire business in Mas: | 
sachusetts with Kaler, Carney & Liffler 
as Boston agents. 


Life Insur- 
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HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 


PERCY B. DUTTON, Manager, Rochester, N. Y. 











Authorized Capital $500,000 


Hrtroit National Hire 
Iusurance Co. 


DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 








ord-Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 
ESTABLISHED 1857 


STATEMENT JANUARY I, 1913 
on OO OC OE OEE OOOO $882,862.76 
ROE Scab settee idcwwadS bea Raedemneuneaws 362,931.19 
WED Sclbanawe dcetaesccia/ ana paewakes gis aaa 519,931.57 


UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEWAN, United States Manager 


Agents Wanted in Principal Cities and Towns 








NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN, 
STATEMENT, JANUARY Ist, 1912 
LIABILITIES 
NE BN is 5 vise sk ote csiccccescces. 50004000000 


Reserve for Re-Insurance.....................+--- 7,212,863.55 
Reserve for Outstanding Losses.................- 644,600.66 
Special Reserve for all Contingent Liabilities. ... 359,000.00 


2,630,276.06 


$11,837.740.27 
G. H. TRYON, Secretary 


NetSurplus. .............--020sscecesceeeseecese 


I bent caitantcninermnsbsccnchincnmans 

JAMES NICHOLS, President H. A. SMITH, Vice-President 
Assistant Secretaries 

a F. D. LAYTON Ss. T. MAXWELL Cc. 8S. LANGDON 
SURPLUS TO POLICYHOLDERS $3,630,276.06 











SOUTHERN STATES 
FIRE INSURANCE CO. 
BIRMINGHAM, ALA. SUMTER COGSWELL 
Vice-Pres. and Manager 
JAMES W. DURBROW, General Agent 
For NEW JERSEY & PENNSYLVANIA 
68 WILLIAM STREET NEW YORK, N. Y. 


D. E. MANASCO 
President 


























WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS'N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE iNSURANCE CO., of Ohle 


—- 


‘(OO WiLLIAM STREET «+ «= «= - New York 











OF 
PHILADELPHI 
FIRE ASSOCIATION ELPHIA 
Office: Company’s Building, 407-409 Walnut St. 
Organized 1817 Incorporated 1820 Charter Perpetual 
Cash Capital $750,000 Assets $8,989, 219.63 i 
E. C. IRWIN, President >. H, CONDERMAN, Vice-President 
M. G. GARRIGUES, Sec. and Treas. 
N. KELLY, Jr., Asst. Sec. and Treas. 























one 





March 27, 1913, 


10 REGULATE INTRR- INSURERS 


INFORMATION “TO | BE REQUIRED. 





Maine Provides Conditions Under 
Which They May Have to Operate 
Hereafter. 


Inter-insurance is to be regulated in 
Maine, providing a bill now before the 
legislature of that State becomes a law. 

\ll associations acting through an 
authorized representative, would be 
forced to file with the insurance de- 
partment the information here called 
for: 

(a) The name of the attorney, agent 
or other representative through whom 
such contracts are exchanged. 

(b) A copy of the form of policy con- 
ract or agreement under which such 
insurance is to be exchanged. 

(ic) A copy of the form of power of 
attorney or other authority of such 
altorney, agent or other representative 
under which such contracts are to be 

changed, 

(d) The location of the office or offices 
from which such contracts of insurance 
ire to be exchanged. 

e) That applications have been made 

r indemnity upon at least one hundred 

arate risks as represented by bona 
fide applications to become currently 

ctive, and that there is on deposit 

h such attorney, or properly consti- 
tuted trustee a sum in cash or con- 
verlible securities suflicient to pay at 
| one total loss equal to the maxi- 

m line on any one risk. 

WASHINGTON HEARING ON. 
Commercial Fire Protests Against At- 
tempted Reduction in Southern 
Building Valuation. 








\ further hearing will be held the 
er part of this week on the re- 
ining order that the Commercial 
re of Washington has secured against 
District Commissioners and Super- 
endent of Insurance Ingham in the 
tter of reducing the valuation of the 
ithern Building which is _ listed 
ng the assets of the, Commercial 
and the First National Fire. 
rhe Commercial Fire seeks to prevent 
issuance by the insurance depart- 
ut for the District of a statement 
creasing by $200,000 the assets of 
Company from the figures con- 
ed in an official statement of last 
In the former statement the 
Southern building, owned by the Com- 
iny and an allied insurance concern, 
as valued at $2,000,000, A subse- 
ient valuation by the District assessor, 
t the direction of the Commissioners, 
duced the figures to $1,600,000. 
The complaining Company, through its 
ittorney, claims that once having made 
valuation and issued a statement 
under which the Company had taken 
ction, the insurance superintendent is 
without power to alter the figures. If 
required to reduce the amount of as- 
ts the Company asserts it will lose 
he right to do business in certain 
States and will be unable to secure 
licenses in States where greater assets 
are required than would be shown in 
the proposed amended statement. Thou- 
sands of dollars would be lost to the 
Company, it is alleged, if the altered 
tatement is promulgated. 


Will Settle Losses of California. 
rank C. Sturtevant of Philadelphia, 
inager of the California Insurance 
Company’s Eastern department prior 
io its retirement from the territory, an- 
cunces that all losses under policies 
ued by him, will be paid through his 
fice with the same promptitude that 
asined for the California such an envi- 
ible reputation before its business was 
reinsured in the American Union. 
While the underwriting will take 
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such proceeding as a matter of course, 
knowing as it does Mr. Sturtevant’s 
characteristics, the statement will be a 
welcome one to policyholders. 

It is understood that Mr. Sturtevant 
will represent the California in all 
niatters affecting its reinsurance ar- 
rangement with the unfortunate Phila- 
delphia Company. 





WON’T ACT ON ROTHERY BILL.| 





} 
Massachusetts Measure Aimed at Un-| 


derwriters Postponed on Commis- 
sioner’s Recommendation. 


On the recommendation of Insurance 
Commissioner Hardison, the Massa- 
chusetts joint legislative committee has 
postponed indefinitely further  con- 


sideration of the Rothery bill which | 


sought to forbid printing anything on 
the back of fire isurance policies ex- 
cept the name of the company, the 
agent and the broker. The committee’s 
action was pursuant to a recommenda- 
tion of the Insurance Commissioner of 
Massachusetts, contained in a letter 
written to the cemmittee. The Com- 
missioner remarked that the adoption 
of the bill would result, in loss to cer- 
tain established business interests, and 
that if the wording on the backs of 
policies were arranged in accordance 
with his ruling there could be no mis- 
understanding on the part of policy- 
holders. 


HIGH PRESSURE SYSTEM. 





Detroit to Increase Its Fire Protective 
Facilities Through Introduction of 
Large Water Mains. 


Taking its cue from other progressive 
communities, Detroit now proposes in 
stalling a high pressure water service 
throughout its mercantile section, 
thereby very materially adding to its 
fire-fighting equipment. Providing the 


$50,000 asked for with which to per- | 


form the initial work be granted, it is 
planned to install the new service 


through the district bounded on ale 


river, on the north by High street, on 


the east by Rivard street and on the} 


west by Cass avenue. The mains to be 


laid to secure the increased pressure | 


will be 20 inches in diameter, instead 
of 12 as are the present mains. It is 
the plan of the commissioners to securt 
appropriations from year to year that 
will allow them to extend the system 


to all closely built-up parts of the city | 


in the next decade. 


NO MERIT IN PETITION. 
Court Flatly Refuses to Appoint Re- 
ceiver for Southern States 
Fire. 





By curtly refusing to appoint a re 
ceiver for the Southern States Fire, of 
Birmingham, Ala., after he had _ ex- 
amined its affairs, Judge H. A. Sharpe, 
of the City Court, simply confirmed the 
good opinion in which the Company 
under its present administration is held 
by the underwriting fraternity generally. 
The Southern States since Sumter 
Cogswell became its vice-president and 
general manager, has been conducted 
along careful and intelligent lines, and 
gives every promise of becoming a 
fixture in the insurance world. 

The latest statement of the Southern 
States disclosed it possessed of assets 
amounting to $542,796, the great per- 
centage of which was invested in high 


grade State and municipal bonds. Its} 


reinsurance reserve was $156,241, and 
its policyholders surplus $320,711. 

With such figures as the above and 
conducting its business in a _ highly 
honorable manner, the effort to throw 
the corporation into the hands of a re 
ceiver appears incomprehensible to the 
lover of fair play, who will be greatly 
pleased with the reception given the 
petition by the court. 


Continued prosperity to the Southern | 
States Fire, and to Sumter Cogswell, | 


its plucky manager. 
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GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Statement, ‘Gomis 1, 1913 


Cash Capital. . $1,000,000.00 
BOB. 00.0005. 7,215,762.27 
Net Surplus 2,613,814.88 


Surplus for Policy 
Holders .... 


HEAD OFFICE 


Cor. William & Cedar Streets 





JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS. 














KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 


Each Week— 
Subscription $3 Per Annum 





3,613,814.88 








Head Office : 
UNITED STATES BRANCH 


IN 5 iu situs - 
ee MR WE, Diaccncwacceaseeus 701.5 


BRITISH AMERICA. 
ASSURANCE 60. 


INCORPORATED 1833 
Toronto, 


January 1, 1913 


HON. GEO. A. COX, President 


W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen, Manager 


Canada 


$1,746,624.71 





“The Leading Fire Insurance Company 
of America” 





CASH CAPITAL, $5,000,000.00 


WM. B. CLARK, President 
Vice-Presidents, 
Henry E, REEsS A. N. WILLIAMS 
Secretary, 
E. J. SLOAN 


Assistant Secretar 
E.8. ALLEN GUY EF. BEARDSLEY 
RAL?PH B. 1VES 


a W. F. WHITTELSLY. Ju... Marine Secretary 








FOR AGENCIES IN NEW 


R. W. ALEXANDER, Pres. 








INSURANCE: COMP “ANY” 


Ele Uae 


BALTIMORE, MD. 


Cash Capital $350,000.00 


YORK, NEW JERSEY asd PENNSYLVANIA, 
Apply to HARRY W. BIRCHARD, Special Agent, ELMIRA, N. Y., or HOME OFFICE 


W. W. ALEXDANER, Sec 


“FR 


ail - 


Surplus to Policyholders $451,281.41 








THE YORKSHIR 


Is now entered for Agency Business in New Y« 
Jersey, Maryland, Louisi~ na, Georgia, and the I acific 


ESTABLISHED 1824 


The “Yorkshire” is the Oldest and Strong 


sider other territory. 


sented in the United States 


Ample funds have been furnished for pury 
FRANK & DU BOIS, U. 8S. Managers 
oO. E. LANE, 

47 William Street, 

New York Life Insurance & Trust Co., 


INSURANCE Co., Ltd. 


k, Maseachusetts, Ohio, Ilinois, Pennsylvania, New 
Coast States, nd wi soon be prepared t col 


of the English Fire Companies not beret re repre 


oses of United States deposit and investment 
ERNEST B. BOVD, Underwriting Mer, 
Superintendent of Agencies 


OF YORK, ENGLAND 


New York 
U.S. Trustee, 52 Wall Street 








Calumet Insurance Company 
CHICAGO 











T. A. DUFFEY 


INSURANCE 


84 WILLIAM STREET 


NEW YORK 





Lines BOUND and WRITTEN in Excellent Companies 
throughout United States, Canada, Mexico and Cuba 
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REAL ESTATE MEN PROTEST’ 





TO REGULATE LOFT BUILDINGS. 


Argue Vigorously Against Certain Fire 
Prevention Measures Before New 
York Legislature. 





Real estate interests are vigorously 
protesting against the passage of cer- 
tain bills in the Assembly and Senate 
which are along the lines of an at- 
tempt to amend the greater New York 
charter in relation to the better pre- 
vention of fires. If these bills are pass 


ed it is said that they will absolutely 


remove the enforcement of the law 
as regards factories in New York City 
from the Fire Commissioner and put it 


an industrial board 
department of labor. Not 
against the principle of 
“home rule,”’ but such legislation trans- 
fers the enforcement of the law to an 
unknown and untried body of men and 
takes it out of the hands of the Fire 
Department, and it is a well known fact 
that the Fire Department has been on: 


in the hands of 
under the 


only is this 











of the most efficient departments ofl 
the city. 

Many other protests are being made 
against legislation which will cause 
many changes to be made in four, five 
and six story loft buildings, which ars 
ccnsidered safer to life and limb in 
case of fire than many of the higher 
buildings. This legislation d l- 
oped in an attempt to classify many 
Icft buildings, where relatively ther 
are not a great many persons emplcy- 
ed, as factory buildings. The best evi 
dence that the four, five and six stor) 
lcft buildings are safer than the higl 
er buildings in case of fire and panic 
is a recent statement made by William 
Guerin, chief of the Bureau of Fire 
Prevention. Mr. Guerin stated public 


follows: 
The old five and six stor 


er as they stand tha 


loft build- 


much sa 











nh three or ears \s 
il mem be of tl Fir Department 
1 he will tell you the n The 
ver was a holocaust in the old 
left building ke in the Asch Bu I 
mnt ic } n t 
mpt is | 1g 
, legislation whit is Oo 
i re at Albany- so 
gislation will except 1 dings 
cities co) first class ( I 
ries or SO feet in he and her 
nore than fiftes ! nplo 
l 0 square ( irfac 











Volume 25 of the “Insurar Digest” 
prepared by (Guelford A. Deitch, ane 
published by the Rough No Con 
pany, of India lis, is being delivered 
to its numerous subscribers rhe rk 
contains 795 ises, dealing with all 
branche f insurance I eeping tl 
the preceding issues t last volume i 
edited with extreme care, and by an 
attorney of wide experience in insur 
ance litigation All ) h to keep 

ell informed upon the legal aspect of 
ir ran ffair hould secure th Ir 

rance Digest d keep it within 
reacl 
New Jersey Starts Insurance Fund. 

A bill has been ed in Ni J 

which calls for the setting asid 





i 


year of $50.000 tow 
surance fund 


ard a general 


Milton P 
been apt 
the Gener 
both of F 1s ! 
Wisconsin, Michigan 
i adquarters at 


hicago 


Vore of 


has ointed 





1 Fire and the Urbaine Fire 





Bivd., C 
George dD. 
appoint 
Urbaine 


Capen & Co ive 
Louis, Mo., agent 
of Paris France 


ed St 


Fire, 
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STATEMENT DECEMBER 3ist, 


1912 


SOUTHERN STATES 
FIRE INSURANCE COMPANY 


BIRMINGHAM, ALABAMA 


1 MANASCO, President 


ASSES 

Cash in Oftice and Banks 
Certificates of De ‘posit 

First Mortgage on Real Est: ate 
Collateral Loans 
Stoek Owned by C ompa ny 
State of Alabama Bonds 
City of Anniston, Alabama Bonds 
State of 
Jefferson County Tennessee Bonds 
City of LaFayette, Georgia, Bonds 
Agent Balances 
Furniture, Fixtures and Maps 
Accrued Interest 
All Other Assets 


Total 


LIABILITIES 


Capital Stock 

for Reinsurauce 4 
Reserve for Losses and Other 
Net Surplus 


Total 


> . 
veserve 


Surplus to Policyholders  . , 


SUMTER COGSWELI 


Louisiaua Port Com’n Bonds 


Liabilities 


4, Vicee-Pres. and Manager 


$ 28,149,67 
86.705,22 
66,020.00 

100.00 
> 1,950.00 
, 11,522.50 
: 11,000.00 

217,430.00 
29,498.00 
10,805.00 
63,332.08 

7,166.31 
5,664.23 


$542,796.19 


$205,310.00 


156,241.87 
65,843, 10 
115,401.22 


96.19 


$542,75 
$320,711.22 


JAMES W. DURBROW, General Agent 


For NEW JERSEY and PENNSYLVANIA 
68 William Street 


New York, N. Y. 

















For The Protection Of Its 


THE HANOVER 


Fire Insurance Company 


Cash Capital - e 
Cash Assets . - 
Cash Surplus to ee 
Holders - m 
The real strength ofa 
the Conservatism of its 
agement 
surance 


Hanover Bidg., 34 Pine St. 


Policy Holders 


HAS A 
$1,000,000.00 
4,820,678.00 


2,288,079.00 


TH 


nce COMP # + 

pas St ta : 

f THE HANt 1 té = 
of thé sec urity ofi oI 


President 
Vice-Pres. & Sec’y 
Asst. Sec’y 


HOWIE - - Gen, Agent 


HOME OFFICE: 


NEW YORK 











WESTERN ano 
ATLANTIC FIRE 


INSURANCE CO. 


NASHVILLE, TENN. 


CAPITAL 
NET SURPLUS 


sliey H. H. RIMINGTON, Manager 
k. EMORY W ABTIE ma 
JOSEPH McCORI 
WILLIAM MOREISON ; 
JAMES W. 


$200,000.00 
- - = $122,760.50 


C. A. ROWLAND, Special Agent 
21S. Linwood Ave. - - 
OPE! 
Pennsylwania, Obio, Maryland, Virginia, West 


Virginia, Tennessee, Kentucky, Alabama, 
Louisiana, Indiana, Illinois and Colorado 


tATING IN 


Crafton, Pa. 








GRINNELL AUTOMATIC SPRINKLERS. 


STEAM AND HOT WATER HEATING AND POWER PIPING 


GENERAL FIRE 


EXTINGUISHER COMPANY 


R. I 


PROVIDENCE, 





Maryland Increases Dividend. Gets Verdict for $12,500. 
The directors of the Maryland Casu- A verdict » $12,500 for personal in- 
lty Company have declared a quarterly juries w given David W. Hannon 
2 Q 7 c MM: i , ( 1; iy 
d lend of 5 per cent. for the first three °% * uffolk, igo Pe nM mday in B 
+} f tt ‘ aap ; suit again the MeClintick-Marshall 
onths of this year. This action places Construction Company While emplo 
tock on a 20 per cent. annual ed by the defendant corporation Han 
b an increase of 2 per cent. over non claims have been badly burned 
li year. nu May 11, 1907 
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PROTECTING THE BMPLOYE 


PROBLEMS OF PROTECTING MEN. 
Guarding Against Manufacturing Ac. 
cidents Is Largely a Matter of 
Psychology. 





That the prevention of industrial a; 
cidents in manufacturing plants is no 
a mechanical problem, but a problem 


the 
writer in a 
Mac 


in psychology, is 
taken by a 
of “Steam 


point of vi 
recent numbe; 


‘hinery.” He says: 


“One of the most trying probk 
be oe the modern manufacturer is 
protection of his employes from 


accidental injury in the 
wheels and driving belts 
the energy for his plant. 
“Curiously enough, the problem 
not a mechanical one; the mer 
mechanical solution is of comparative! 
asy attainment; x ime 


gears, fi 
which furni 


problem 





tinct mental phases opera 

in the mind of the employe against t 
benevolent intentions of the employs 
“First: The pride of the worke1 


the su 
protection fro 
anything with 
arent waste 


safegua 


his skill, which is affronted at 
gestion that he needs 
a machine he can ‘do 

“Second: The ap 


energy involve 


re tne 





is not auto nati in its action) in 
through additional motions dozens 
times daily to insure against somethi 
that ‘might’ happen once in a decads 
and ‘could never happen’ to the worl 
man running tha articular machi 
In addition t the over-confider 
tt skilled worker t] nanutac 
nas to conte vith stu iit ( 
the illiterat; f born ‘hand.’ 
‘In to gain, he ha 























provide that at pnosis whic 
is the result a single motion or ser 
of motions monotonously) repeate 
throughout day. This auto-hypnos 
frequently cause he most high 
killed rf rafts t commit I 
st unfortunate, and, literally, thought 
i Ss ol I I 
i! unde oO hen it 
ren read that an ac yn itinual 
re ted I all require no ai 
\ I¢ ccon ishment, but « 
‘ rfo evel ring slee ar 
that ¢ mn in it If 
( fu no an 
in very tew S¢ can the employ 
xper the ¢ eration of the er 
loves he s striving to protect 
‘The xperience of countle ‘ 
ployers will bear out the statement th 
the worker does not want to be pr 
t ted at t expense of his elf 
estes and his time. One of two things 
ym ry, therefore; to comp 
hi Oo us safety appliances pro 
vided, under pain of instant dismissal, 
r to provide appliances which aré 
automatic in action and which cannot 


be removed, 
‘To this 
of warning 


added the 
at every 


posting 
danger 





merely to 






point, not shout ‘Danger. 
but to explain, in simple word’s—in e 
languages of all the readers—what the 
danger is and how to avoid it 


‘And, even with these safeguards 
eternal vigilance will be the price ex 

ted fror he iployer for the safet 
f his employes 


his ex 





his back is turned, 


pensive safety appliances will be ripped 
ff and thrown aside because ‘they get 


BW iy.’ 
warning bulletins, 


“In spite of his 
i ascending elevators 


men will b on 











art fires under boilers in which 

ow-employes are working, and will 

lo a thousand and one things that 

ild eem mpossible to any  oné 

possessing the slightest capacity for 
leductive thought!” 


Atlantic City Hazard High. 


Engineers of the National Board of 
Fire Underwriters have completed an 
inspection of Atlantie City, N. J., and 
their report shows that the hazard is 


extremely high, due mainly to poor con- 
struction ° 
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CASUALTY AND 








ROOSEVELT BILL OBJECTED TO. 





Another Measure Has been Drafted to 
Make Bonding and Licensing 
Satisfactory. 


Representatives of commission mer- 
chants’ organizations met in New York 


city the other day for the purpose of 
drafting another bill providing for the 
licensing and bonding of commission 
mie which would not have the objec- 
tionable features that they found in the 
Roosevelt bill. This conference drew 
up a measure in which the following 
features of the Roosevelt bill were 
included: 


sicense fee of $10 and fidelity bond 
of $3,000, but no indemnity bond. 
\uthority of the Commissioner of 
Agriculture to investigate the record 
of any person, firm or corporation ap- 
plying for a license, but only on the 
certified complaint of some interested 


person, and not cn a mere statement 
or “on his own motion,” as is provided 
by the Roosevelt bill. 


The making of false statements as to 


market conditions by merchants, is 
amended by adding the words “with 
intent to deceive,” and in the event 
of an investigation of any complaint, 

Commissioner of Agriculture may 


examine only the books, records, memo- 
randa, ete., relating to the transaction 
involved, and all records of the commis- 
sion merchant’s business, as permitted 
by the Roosevelt bill. The provision of 
latter bill giving the commissioner 
jitrary power to pass upon the ability 

or honesty of any commission merchant 


plying for a license is eliminated in 
the conference draft. 

The action of the Commissioner of 
Agriculture in refusing to grant a li- 


cense or in revoking a license is mad 

bject to review by a writ of certiorari, 
but in a case of revocation the license 
may continue in business until the final 


determination of proceedings, and not 
be compellea to discontinue business 


the expiration of an annual license, 
without regard to the status of such 
ceedings, as provided by the Roose- 


velt bill. 

\ll that part of the Roosevelt bill 
providing that the Commissioner of 
\griculture shall establish uniform 


ezrades, standards or packages for farm 
produce; that on the receipt of such 
produce the commission merchant shall 
make an immediate inspection and re- 
port to the shipper as to whether or 
not the produce is of the grade and 
in the condition marked on the package; 
hat an inspector or agent of the Com- 
missioner of Agriculture shall be called 
to inspect such produce, and that 
commission merchant shall send a 
report of such inspection to the ship- 
per, eliminated by the conference 
draft, and does away with an army 
inspectors throughout the State at a 
cost of several million dollars annually. 
One division of the Roosevelt bill 
cluded in the conference draft is so 
amended as to penalize producers and 
hippers for false dealing as well 
commission merchants. The Roosevell 
bill only penalized the merchants. That} 
ection is: | 


“Any person, firm, association or cor- 


the 


is 
of 


as 


oration who shall receive or offer to} 
receive, sell or offer to sell on com-| 
iission within this State any kind of 


farm produce without a license except 

in this chapter permitted, and any 
person who being a commission mer- 
chant in farm produce shall (a) impose 
charges for handling or services | 
in connection with food products, or) 


| 


(b) fails to account for such food | 
products, promptly and properly and to 
make settlements therefor with intent | 





to defraud, or (c) shall make false or 
misleading statement or statements as 
to market conditions with intent to de- 
ceive, or (d) enter into any combination 
to fix prices (e) directly or indirectly 
purchase for his or its own account, 
goods received by him upon consign- 
ment without prior authority therefor 
from the consignor or shall fail to 
promptly notify the consignor of such 
purchase on his own account, and any 
person handling or shipping food prod- 
ucts who shall make false statements 
as to condition, markings, quality or 
quantity of goods shipped or packed in 
any manner with intent to deceive shall 
be guilty of a misdemeanor.” 





The Roosevelt bill excepted cotton, 
cereals, hay, straw, wool, hides and 
seeds’ from its operations, while the 
conference bill includes these com- 


modities. 
INSURING INDIVIDUAL DEPOSITS. 
American Surety Company Offers 
demnity at Low Cost and Under 
Simple Contract. 


In 





Bank depositors may insure their in 
dividual accounts at the low cost 
$5.00 per $1,000, the American Surety 
Company of New York, offering indem 
nity to that end. 

Accounts placed with National and 
State banks aud trust companies onl) 
will be considered, the company placing 
a limit upon the amount it will cover in 
any one institution. 

The contract sold by the American 
Surety is very simple, and is non-can 
cellabie during its life. 

In the of a bank’s failure and 
the payment of the amount agreed upon 


o! 


event 


by the surety company, the assured 
transfers to the American his claim 
against the bank. Under such an ar- 
rangement the ultimate loss would be 
small, though the surety company it 
stead of the individual depositor woula 
suffer the inconvenience of waiting for 
dividends in liquidation. 

Thus far the American Surety is 
selling the indemnity in a restricted 


territory only 





Aetna Changes in New Jersey. 


M. A. Jameson Goes to New York Office, 
Charles W. Day Succeeding him 
as Superintendent. 


M. A. Jameson, who has been super- 
intendent of the fidelity and surety 
department of the New Jersey branch 


of the Aetna Accicent & 
pany, has been 

ant to Wilmot O. Smith, who is super- 
intendent of the fidelity and surety de- 
partment at the New York office. 


Liability Com- 


promoted to be assist-)} 


Charles W. Day has been appointed to} 


succeed Mr. Jameson at the New Jersey 
branch office 


The New Jersey Senate has passed 
the amendment tothe compensation law 
which makes some minor changes in 
the provision for legal procedure and 
in the manner of paying claims. 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Manager 


Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 


ACCENTS WANTED 





PLATE GLASS OUTLOOK TENSE 


SOME THREATEN WITHDRAWALS. 


Three Companies Serve Tentative No- 
tice of Action Unless Rules of 
Bureau are Maintained. 


There have been increasing diffi- 
culties recently in the local plate glass 


situation and those who have the in- 
terests of the association at heart ar 
using every effort to bring into line the 
disturbers. The formal notice at last 
week’s meeting by the Metropolitan 
Casualty has created a kind of crisi 
in the situation. This notic was to 
the effect unless all other nies 


writing plate glass insurance 
city agreed to adhere to 








rates of the bureau within one week 
from the 17th, it desired to give the re- 
quired five days’ notice of its with- 
drawal from the bureau. 


The New York Plate Glass Insurance 
Company and the Lloyd’s Plate Insur- 
ance Company each sent letters setting 








forth that should the notice of with- 
drawal of the Metropolitan Casualty 
become effective they each desired to 
give formal notice of withdrawal to be 
effective as of the same date as that of 
the Metropolitan. At the meeting th 
Metropolitan extended for ons week 
further the time at which its with- 
lrawal notice was to becom ffect 

The Louisville local association re- 

rted that it would like to have tt 
bureau companies back up the local as- 
ociation and especially as regards 
risks written at cut rat inder pr 

! of yutside compet oT Th: 
bureau, therefore, adopted resoluti 

> meet situation in Louisvill 
vherel vas 1 that +] ut-ra 


1ould be distributed an 


usiness ] 





the bureau companie ‘ 
as to emiums and losses 


—— — 





17 


Tl he 





—_—  ———> a 
Chicago for the purpose of organizing 
a local association there requested that 
each member be required to notify its 
Chicago representative of the inten- 
tions of the committee and instruct 
them to attend the meetings called by 
the committee, and to co-operate in 
every respect in the movement to form 
a local association in Chicago. 


LIST NOW ACCESSIBLE TO ALL. 
New Postmaster General Orders That 
List of Expiring Bonds be 
Published each Month. 


General 


Postmaster Burleson has 
issued an order requiring that each 
month a list of the postoffices of the 
fourth class at which the bond of the 
postmaster is renewable under the law 
be published. The action taken is in- 
tended to give all bonding companies 
equality of access to the offices at 
vhich the bond expires and to break 
the monopoly of information said to 
exist among some of them who have 
secured the data hitherto confidential 
for their own use. It will now be pos- 
sible for all companies to solicit the 


business of renewal of the postmasters’ 
is wherever these expire. 


pon 











Mr. Burleson’s order is as follows 
“Order No. 6939. It is hereby ordered 
on the first of each month a bulletin 
for public information be prepared in 
the office of the First Assistant Post- 
master General showing the postoffice 
of the fourth class at which the four- 
r bond of the postmaster is renew 
ible under the law during the month 
I hich the said bulle s issued 
ar ) h offices a bl bond wili 
I he Post ter I J the De- 
irtment f execu 
The National Surety e 
$1 : bond i 
York Municipal mm 
covering the op the part of 
Y } 








95 William Street 


WHILDEN & HANCOCK 


Pacific Mutual Life Insurance Company 
For New Jersey 


Pacific Mutual Indemnity Company ( Accident and Health Dept. 
For New York 


General Brokerage Business—All Branches 
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AUSTIN F. HANCOCK 
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esideut Vice-President 
N, Treasurer 


DLINNt 








JOHN SCHARBAUTER, President 


Capital 
$300,000 


COKE W. HARKRIDER, V. P. & Gen. Mer. 





General Offices: FORT WORTH, TEXAS 


Surplus 
$300 ,000 








Capital & Surplus , 


President, 





' Southwestern Casualty 
Insurance Company 
SAN ANTONIO, TEXAS 


HOMER EADS 
Vice-President M. T. COGLEY 

Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 


$290,000.00 











PLATE GLASS UNDERWRITING 


NELSON D. STERLING’S ADDRESS. 


History and Modern Methods of Con- 
ducting the Business Told at In- 
surance Society Gathering. 


In an interesting address before the 
Insurance Society of New York last 
week, Nelson D. Sterling, superintend- 
ent of the Plate Glass Department of 
*the Fidelity & Casualty Co., discussed 
the development of plate glass insur- 
ance and told of the present under- 
writing practices in this line. Mr. 
Sterling said in part: 

Geographicai conditions play a large 
part in the rating and acceptance of 
risks. The cost of replacement is 
governed entirely by the nearness of 
glass supply. One of the principle glass 
companies has about twenty ware- 
houses established as central points of 
distribution, and as freightage is a 
material factor in the adjustment of a 
loss, the nearer the breakage is to the 
supply station the less is the cost of 
replacement. The freight tariffs also 
have to be considered, as, for instance, 
in some Atlantic Coast States a flat 
car shipment may cost $25, while the 
same shipment in the Rocky Mountain 
district would cost $110. 

In metropolitan centers such as New 
York and Chicago the companies ne- 
gotiate glazing contracts at net figures 
which cover all percentage charges for 
freight and boxing. The warehouses 
at these points carry such large stock 
that the glass is shipped to them from 


the factories in carloads—hence the 
freight per plate is reduced to a mini- 
mum, whereas in case of loss in a 


small Western city the plate is shipped 
on an individual order and carries the 
maximum freight charge. As an illus- 
tration a plate 120x120 that would cost 
in Butte, Mont., would cost 
$45 set in New York city. 

Therefore, the basis of underwriting 
must necessarily include, in addition to 
the physical exposure, the all important 
feature of cost of replacement. The | 
rate manual supposedly fixes a rate to} 
cover the maximum risk, but it has | 
peen found inadequate for certain terri- | 
tories, and consequently differentials | 
have had be used to provide an| 
additional premium. 

The that is used by 
panies premium for nearly 
every manufactured, the 
exct extremely large 
plates that The rate 
were based upon an old price list that 


$250 set 


manual all com- 

provides 
light 
ption 


glass 
being on 
rarely used 


of 


are 


} 

} 

went out of existence in March, 1910. | 
The charge was 2% per cent. on all} 
lights carrying a list price of up to $200 | 
» per cent. from $201 to $245 and! 

114 per cent. over $245.  Diffe rentials | 
are applied for special types of risks 
uch as clamped plates, bent glass, 


show case risks and ornamental plates, 


making a charge higher than those 
charged for ordinary store front risks 
There are reductions made for glass 


above the grade floor and for dwelling 
house risks. 
Principal Subject of Insurance. 


The store front is, of course, the 
principal subject of insurance. There 
are several kinds of setting—the wood 


frame, the clamp, cemented and copper 
or metal bars. The manual premium 
applied directly to the wood frame 
setting. From the standpoint of in- 
urance is the most desirable of the 
four styles. The possibility of break- 
age from strain that is so prevalent in 
the other kinds is almost wholly absent. 


it 


Glass is subject to breakage in new 
buildings in the settling process, and 
in cases where wood frames are used 
the pressure is equally distributed. 
Where clamps or copper bars are used 
the strain occurs at the point where 


the plate or where the 
the members of the bar 


the clamp joins 


screw holding 
construction is inserted, and conse- 
quently cracks appear. Another fea- 


ture of clamp setting is the possibility 
of displacement of two plates instead of | 
one by heavy wind pressure. 


The re- 


sistance found in the side bars of wood 
oc bar setting, of course, is entirely 
lacking, and we have seen whole store 
fronts demolished. In the heavy wind- 
storms last January the companies sus- 
tained very large losses on this type of 
risk. Very often you will find a frontage 
of 50 feet made up of plates, set edge 
to edge, except for thin mullions to 
which they are clamped, and this kind 
of store front becomes a target for the 
attack of a violent wind. 

For the past thirty-five years rates 
have been charged largely on a specu- 
lative basis. It was the practice for 
years to take all liability regardless of 
locality hazard at the manual rate, and 
by so doing the property owner in a 
high class neighborhood carried the bag 
for the owner in the hazardous sec- 
tions. About ten years ago when com- 
petition became extreme selections were 


introduced and _ differentials applied 
commensurate with the hazard, but 
still it retained the element of guess- 


work. A year and a half ago the com- 
panies decided to devise a more scien- 
tific method, and we are now working 
out a scheme of rating that will be 
based upon a sound basis of statistical 
cata, and more nearly accurate and 
equitable. 





La Duke with American Fidelity. 





A. A. La Duke, director of the acci 
dent department of the United States 
Casualty, has been appointed manager 
for the accident department at the 
New York office of the American 
Fidelity. 





C. 


as 


retirement of W. 
Hiarkrider and J. M. Dawson, ex- 
ecutive officers of the Commonwealth 
Bonding and Casualty Insurance Com- 


Following the 


pany of Fort Worth, Texas, their suc- 
cessors were elected in the persons oil 
C. D. Hill and B. F. Allen, Jr. 


Mr Hill“is now secretary and general 
the Company while Mr. 
is assistant secretary and treas- 


inanager of 
Allen 


urer, 
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BOILER AND PLY-WHBEL RISKS 


SEES LITTLE PROFIT IN LINES. 
Fidelity & Casualty Co. Reviews Un- 
derwriting for Past Year and 
Draws Some Conclusions. 

The present underwriting conditions 
in steam-boiler and fly-wheel lines and 
the outlook for the companies, es- 
pecially the new companies undertak- 
ing this class of business was the sub- 
ject of discussion by the Fidelity & 
Casualty Co. in a recent issue of its 

paper the “Bulletin.” 

“The few companies that have any 
considerable volume of steam-boiler 
and fly-wheel insurance know that 
there is little or no profit to be had in 
the business,” says the writer. ‘The 
older companies for some time past 
have been forced to accept the business 
on an equal cash in and cash out basis, 
thus depending for a meagre profit upon 
the interest supposed to be earned 
by premiums that are usually paid from 
one to three years in advance. 

“There however, danger in this 
practice. The 1912 figures are not com 
piled, but a company that holds the 
largest volume of this business and 
which does not underwrite other lines 
insurance showed an underwriting 
loss for 1911. Another company, one 
that held a considerable volume of the 


is, 


oO: 


business, a company which in fact 
stood fourth in premium income has 
been forced to retire, having just re- 
insured its business in another com- 


pany. Since its action, two more com- 
penies have also reinsured their boiler 


and fly-wheel business in other com- 
panies. 

“Meanwhile, new companies are en- 
tering the field. At the end of 1909 


there were thirteen in the steam-boiler 
business. At present writing no less 


than 27 companies are aggressively 
competing for this business. 
“If the few companies holding the 
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larger volume of this business are un- 
able to make out of it an underwriting 
profit, what hope is there for any new 
company? The greatest cost of carry- 
ing the business is the cost of the in- 
spection service. Companies having a 
large volume of the business are able 
to make inspections at less expense, 
because their risks are closer togeth- 
e1, and the consequent cost of traveling 


from one risk to another has been 
minimized. Companies having but a 
small volume of the business must 


necessarily pay a higher price for each 
boiler inspection, not only because their 
risks are further apart and traveling 
expense consequently higher, but also 
because of the high cost of mainten- 
ance of an expert engineering and in- 
spection staff. 

“There is no way of reducing the ex- 
pense of carrying the business by re- 
ducing the engineering and inspection 
costs. When inspections are slighted, 
explosions become more numerous so 
that any slight saving in inspection 
costs is certain to be offset by the 
greater amounts paid for losses. 

“There is no way for a new company 
to reduce the carrying costs by reduc- 
ing the business getting expense. Brok- 
ers will not place business in a new 
company handicapped by small volume, 
sluggish and incompetent engineering 
and inspection service, and general in- 
experience, unless offered the induce- 
ment of high commissions. 

“The total volume of boiler prem- 
ums collected during 1911 by all com- 
panies combined amounted to only $2,- 
303,000. Of that amount the four lead- 
ing companies collected $2,124,000. If 
the remaining volume were equally di- 
vided among the 23 remaining com- 
panies, each would then have a pre- 
mium income approximately only $8,- 
000 per year. What kind of an engin- 
eering and inspection department can 
they expect to maintain with such a 
meagre income, after commissions, 
losses, and other expenses have been 
deducted? And how long will it take 
them to recoup the losses resulting 
from a single disastrous explosion? 

“It ought to be plain that if any one 
of these 23 companies were fortunate, 
or perhaps we should say unfortunat: 
enough to ultimately secure the whol: 
of what might be termed this floating 


volume, something like fifteen years 
would probably elapse before it could 
hope for an income sufficient to equal 
the expense involved; and then it 
would probably take another fifteen 
years to secure enough profit out of 
the business to make good the losses 


sustained during the first fifteen vears. 
Just why these new companies should 


| enter and further demoralize a field 
already worse than chaotic is, there- 
fore, entirely beyond our understand- 


ing.” 
THE BEDEVILED CASH REGISTER. 
When a Boiler Explosion Rings Up is 


the Company Liable?—The Office 
Boy Reasons. 





The office 
Division 


boy of the Inspection 
of The Travelers Indemnity 
Company, being an earnest and a 
mighty serious youth, with an un- 
quenchable thirst for knowledge, has 
dug up the record of a claim we paid 
not long ago, in consequence of the 
failure of a steam fitting on a boiler in 
a certain laundry; and he directs at- 
tention to the fact that the bursting 
fitting somehow bedeviled the cash 
register in the office, so that when the 
steam and dust had cleared away, 
forty dollars had been rung up. The 
aforesaid youth insists that this should 
fairly be the basis of a claim against 
us, inasmuch as the cash register Is 
always the court of last appeal. If we 
settle the damage caused by the ex- 
plosion, then why (says he) should we 
not settle for every form of shortage 
that results from it? We have rea- 
|}soned with him, and shown him the 
| subject from many points of view; but 
he declares he will yield to nothing 
but the ax.—The Travelers Standard, 
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SPECIAL TALKS WITH LOCAL AGENTS 





On the subject of mar- 
ried women as indemn- 
itors on a _ bond, the 
Fidelity & Casualty Co., 
says: 

e are sometimes asked to issue a 
boni upon a married woman’s agree- 
me to indemnify us in case of loss. 


Married 
Women as 
Indemnitors. 


The conditions are rarely such that we 
are able to comply with these requests; 
and it seems worth while to make 


knowh our attitude to our agents, and 
give them the reasons for this attitude. 

; he first place, it is sometimes 
and at other times probable 
proposed indemnity is not in- 
demnity at all, and would be valueless 
to us for the purpose intended. At 
con.mon law a married woman was un- 





able to enter into most kinds of con- 
tracts, and certainly could not become 
surety r any one. This contractual 
incapacity has been removed, wholly or 








in part, by statute in most, if not in all 
States; but the extent to which the dis- 
been removed varies greatly 
fferent states as follows: 

a.) hs many jurisdictions a mar- 
ried Woman has received the right to 
en'er into contracts generally, but her 


avliity Nas 


power to bind herself as a surety has 
been expressly withheld. In these 
cases, evidently, the lawmakers in- 
tended to remove the married woman’s 


her own interests, and had 
no idea of enabling her to assume 
tyship liabilities in behalf of others 
and perhaps thereby suffer severe loss. 

(b.) In other jurisdictions the right 


disability in 





to contract generally has been granted, 
and also the right to become surety; 
but this latter right has been limited, 
and she has not been left free to be- 
come surety for anybody and every- 


body—not for her husband, for ex- 
ample. In these cases the idea of the 
ators, apparently, was that a hus- 
exert undue influence over 
in a matter of this kind, and 
that it was safer not to remove in this 
respect the common law disability. 








(c.) In some States statutes have 
been enacted giving to married women 
in broad terms the same contractual 

iarried women have. In 


would seem to follow that 
become surety for anybody 
irpose; but it is not safe to 
t, and such laws have some- 
construed by the courts of 
I a distinctly different way. 
Even if we could satisfy ourselves, 
aborious research, that the common 
la na given State had been so far 
changed as to enable married women 

ecome sureties and that the origi 
1 enabling act had not been changed 

some recent amendment and that 








t law had not been so construed by 
courts as to change its apparent 
rati ve should still feel reluctant 


assume a liability, unacceptable on 
nerits, because of the receipt of a 
rried woman’s indemnity. It would 
pleasant, even if it would be 
ill practicable, to enforce collec- 
from a married woman in the 
of a claim under the bond.” 
e 6 @ 


There never was a time 


Know when the average intelli- 
Your gence of the insuring pub- 
Business. lic was as high as it is to- 


day. There never was a 

time when the average salesman knew 
much about accident and health in- 
irance as he knows to-day. The aver- 
ge intelligence of the American citl- 
en is growing higher and _ higher. 
There was a time when insurance 
gents were hired to get applications 
and that only—whether or not they 
knew anything about the business was 
immaterial. The agent wasn’t supposed 
to know anything about the business— 
1 he was supposed to know was how 
to get signatures on the “dotted line” 
and it didn’t matter much whether he 
accomplished this result through fair 
or foul methods. If he were asked any 
simple question about the business he 
would reply that he wasn’t expected to 
know such things—his work consisted 


of getting the business, not knowing 
how it was run, 

Things have changed. To-day the 
successful insurance solicitor is a walk- 
ing. encyclopedia. He not only knows 
how to get the business, but he is also 
very familiar’ with all of the principles 
and features of the business itself. He 
is a statistician. He can tell you the 
percentage of people wh» are acciventiy 
injured every year, the average period 
of disability for certain kinds of in- 
juries, the basic rates upon which 
different kinds of policy contracts are 
planned and carried out. He is a veri- 
table storehouse of knowledge and ap 
orator of the highest type. He is en 
thusiastic because he knows what he 
is talking about and he honestly feels 
he has a message to carry to tks public. 
There is no fear or discouragement in 
his make-up. He is an optimist simply 
because his knowledge of the business 
is such as to make him positively sure 
that he is an important factor in the 
world’s progress. He has sense enough 
to know that but a very small amount 
of the money remitted to his company 
is net profit. He understands consid- 
erable about the costs of running the 
business and that he is well paid for 
the particular kind of service he is 
rendering. 

The encouraging part of the proposi- 
tion is that the more the agent knows 
the more he grows, His success cannot 
depend upon “Pull,” but “Push.” Com- 
petition doesn’t phase him, but only 
sharpens his wits for greater effort and 
greater avancement. He agrees with 
Edmund Burke, who said; “He that 
wrestles with us strengthens our nerves 
and sharpens our skill. Our antagonist 
is our helper.” 

Briefly, the successful insurance 
salesman to-day knows his business 
and knows it thoroughly. He is ever 
alert for new ideas and new methods 
for the further promotion of his busi- 


ness.—U. S. Health & Accident. 
* * * 
Very many agents upon 
The Risks presenting an _ applica- 


That Are tion for the acceptance 

Rejected. to an accident company 

feel much grieved if the 

company hesitates about its acceptance 

and seem to be made decidedly angry 
should such application be declined. 

It is considerable of a mystery why 
the agent should even fancy that a 
company is bound to accept every appli- 
cation submitted by him whether it is 
for its interest to do so or not. 

Accident companies are not in busi- 
ness for beneficial motives nor for the 
mere pieasure of it and they have 
rights as well as the agent. 


There must be something wrong in 


the “make up” of an agent to per- 
sistently seek to force an application 
upon a company and then go from 
company to company in order to accom. 


plish his purpose, knowing that the ap.- ! 


safely insurable or 
which he 


plicant is either not 
not insurable at the rate at 
wishes to place him. 

Such agents as these were they to be 
placed with an accident 
position carrying with it the duty of de- 
ciding upon the acceptance or rejection 
of applications, and where they could 
see the many claims submitted to com- 
panies by persons who ought never to 
have been insured, claims where the ac- 
cident became serious, and not infre- 
quently fatal, because of conditions ex- 
isting prior to the application, they 


compuny in a} 


would begin to realize the injustice and | 


unwisdom of their persistency, and be- 
cause of that something wrong in their 
“make up” would become so weak- 
kneed and biased that they would be 
apt to reject any and every application 
tendered, good, bad and indifferent.— 
Perferred Accident Pilot. 





Zurich Adds to Funds Here. 

The Zurich Accident will deposit an 
additional $259,000 with its trustees in 
this country making its funds for the 
protection of American policyholders 
about $1,000,000. 





Advance work is the most effective. | 
That applies in all our lines of busi 
ness, and you can apply the principle 
now on excise bonds, 3egin right now 
to make the rounds of all liquor license 
holders, and where possible secure ap- 
plications, promising to deliver the 
bonds in good season for proper filfng 
Where you meet objections to signing 
the application thus far in advance, at 
least secure the promise of the busi 
ness and follow it up in due time. If 
you make an a round-up in this 
manner you i secure a_ sufficient 
volume of the | to make it pay 
you well.—Massachusetts Bonding Co 
Ordinator. 


ADT INSU pa WEL CoMPHR” 

of Hem York 
SUPERIOR POLICIES 

KIMBALL C. ATWOOD, President 


80 Maiden Lane, New York 


















Five Years for Embezzlement. 








GEORGE J. KUEBLER 
Attorney - at- Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 


a Specialty 


Convicted of embezzling $79,238 from 
the First National jank, of High 
Bridge, N. J., of which he was formerls 
cashier, Abram L. Beavers, was on 
Tuesday sentenced to serve five years 
in the Federal prison at Atlanta. 


CHARLES W. FOULKE 


S. E. Cor. Walnut and Fourth Sts. 
PHILADELPHIA 





_t + References on Application -:-:- 


Suite 720-29 So. LaSalle St. Chicago, Ml 


TELEPHONES: Randolph 6816 and 6817 





Claims Investigated and Adjusted for 
Insurance Companies and Corporations 


The NATIONAL of Detroit 


PIONEER IN 


ACCIDENT AND HEALTH INSURANCE 


DISTRICT MANAGERS WANTED 


Salaried Positions and big future in cities in New York, 











Pennsylvania and New Jersey for producers and men 


capable of managing an industrial debit 


Address: 
Majestic Building - - ° ° in 





National Casualty Company 
Detroit, Mich- 








CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 











THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co, 
Home Office, 47 CEDAR STREET 
Chartered 1874 


PLATE GLASS 
RSONAL ACCIDENT 678 ES 
PERSONAL At P ICI 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 


DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec ALONZO G. BROOKS, Ass’t Bec 
RELIABLE AND ENERGETIC AGENTS WANTED 








THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 
Cc HI CA G oO Resident Manager 
5S JOHN STREET 
F. W. LAWSON New York 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON. ENGLAND 
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The Northwestern Mutual Life Insurance Co. 
MILWAUKEE, WIS. Chartered 1857 

GEO. C. MARKHAM, President _ 
INSURANCE IN FORCE, $1,229,377,814 

SATISFIED POLICYHOLDERS to the number of 13,634 applied for 


Purely Mutual 


$61,353,000 of additional insurance in the Northwestern last )ear. 
SATISFIED AGENTS earn the largest incomes because Northwestern 
policies are easiest to sell and stay longest in foree. 


1912 Largest Year in History of Company 
It will pay you to investigate the reasons 
Write to 

H. F. NORRIS, Supt. of Agencies 


MILWAUKEE, WIS. 








Largest Dividends 
Lowest Cost 
Best Policy 


Income Insurance 
Corporation Insurance 





Partnership Insurance 








LOGUE BROTHERS & CO. 
307 FOURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 
REPRESENTING THE 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CO. 











Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW ‘YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 


—' 
| 





FIRST NATIONAL 


FIRE INSURANCE COPIPANY 


OF THE UNITED STATES 
Washington, D. C. 








Full-Paid Capital december 31, 1912, $320,675.00 
Surplus to Policyholders December 31, 1912, $952,466.87 











The First Narionat Fire Insurance CoMPANy oF THE UnitTED 
STaTEs will have a capital of $1,000,000 and a surplus of $1,000,000. 
This is now being subscribed and paid in by property owners in 


the various States in which the Company is to operate. On 
December 31, 1912 the total subscribed capital and sur} lus of the 
First NATIONAL was $1,760,090. 
Applications from local agents anxious to represent a strong, 
progressive two million dollar Company are being received daily. 
Address 


TUTTLE, WIGHTMAN & DUDLEY, Inc. 


Managing Underwriters 
Southern Building, Washington, D. C. 


























Some of the Advantages Enjoyed by 
Equitable Representatives 


The backing of one of the largest and strongest financial 
institutions in the world. 

A Participating Company. 

A Prompt Paying Company. Of the 5,089 domestic death claims 
paid by the Equitable during 1911, 5,035 or nearly 99% were paid 
within one day after receipt of “‘ Proofs of Death.’’ 

A Company whose policies are standard contracts, drawn to con- 
form to the insurance laws of New York and other States. 

A Company issuing every desirable form of insurance including 
Corporation Insurance, Income Insurance, Employee Insurance 
Home Purchase Insurance, Joint Life Insurance and a large variety 
of Annuities. 

A Company large and strong enough to insure applicants for large 
amounts under a single policy. 

A Company whose policyholders include the world’s Captains 
of Industry whose identification with the Equitable is in itself an 
endorsement. 

A Company which insures women at the same premium rate as 
men. 

A Company whose canvassing documents are comprehensive, 
adequate and attractive. 

A Company engaged in a broad “conservation ef life,” move- 
ment—aiming to lengthen the lives of its policyholders as well as 
insuring them. 

A Company that has withstood every conceivable test—wars, 
financial panics, epidemics, and lastely, a great fire. 

The Society has openings ina practically every State for energetic agents of 
character and ability. Address 


GEORGE T. WILSON, 2nd Vice-President 


The Equitable Life Assurance Society Of the United States 


165 BROADWAY - - 


NEW YORK 























VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


— FOoOa—— 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


‘*Rebater and Assured Liable to Fine and Imprisonment ’’ 
$2.00-per 100; $1.98 per 5U 


“A BANKING PROPOSITION or TWO METHODS OF SAYING” 


Price $5.00 per 1,000; $3.00 per 5010 
(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 


Price $1.50 per 100; $1.00 for 50 


“COUNTER PROPOSITIONS” 


Insurance for Property and Life 
Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 





The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 





















